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Who's the new man 
working for the . 


DEDICATED TO THE BUILDING 


PURINA DEALER? 


OES he look out of place in a feed store? 

—Well he’s not! He’s the Banker in 
the community with lots of interest in agri- 
culture and its progress... yes, community 
interest and pocketbook interest, too. This 
Banker has discovered that he and the 
Purina Dealer make a good team... He 
helps the Purina Dealer with his credit, tax 
and other financial problems...and in turn 
the Purina Dealer points out worthwhile 
places where the bank might make profit- 
able farm loans. 


Purina Mills believes that much can be 
accomplished through the cooperation of 


the local Purina Dealer and the Banker in 
his town. Each has information which can 
benefit the other... and the community. 
The Purina Dealer has the closest personal 
contact with many of the best farmers in 
the area—knows those who are on a sound 
feeding and management program, knows 
when they are going to exparid, buy new ma- 
chinery, build, start a new feeding operation. 

If you don’t know your Purina Dealer— 
give him a call. Purina is urging him to 
become better acquainted with you... so 
why not get together? 


PURINA MILLS, St. Louis 2, Mo. 
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OF THE AGRICULTURAL COMMUNITY 





Another leading bank using 


Hammermill Safety 


THE FIRST NATIONAL BANK 


of PHILADELPHIA 


One of the oldest banks in the 
country, The First National 
Bank of Philadelphia, is the pos- 
sessor of Charter No. 1 of the 
National Banking System. It is 
gratifying to us that checks of 
this historic institution are on 
Hammermill Safety. 


The check shown at the right 
is on chainline Hammermill 
Safety paper in pink, with the 
surface seal of The First National 
Bank of Philadelphia. 
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MANUFACTURED BY HAMMERMILL 
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The new Main Office of 
The First National Bank of Philadelphia 
at 15th and Walnut Streets, 
Philadelphia 
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HE Treasury “Star” Flag—the bond- 

buying counterpart of the Army-Navy 
“E”—marks plants with at least 90% of 
personnel participating in the Payroll 
Savings Plan to at least 10% of gross 
payroll, and also having reached, or 
topped, a War Loan Drive quota! 

The successful close of the 4th War 
Loan Drive finds many more“Star” Flags 
than ever before flying over the indus- 
trial plants of America. To all these, go 
the heartiest thanks of the nation, and 
the deep appreciation of the Treasury 
Department for a great job! And to those 
who may not quite have qualified for the 
“Star,” go equally sincere thanks—and 
the confidence that soon they, too, will 
join the ranks of the “Star” fliers. 


One thought that many concerns have 
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found helpful in stepping up the intake 
from their Payroll Savings Plans is this. 
In many cases the Treasury Representa- 
tive in a plant has been able to point out 
the fact that during Loan Drive periods 
the employees have found it possible to 
spare much more than they had counted 
on when setting up their original sub- 
scription, and that—when properly ap- 
proached—a very substantial fraction of 
such employees will decide they can well 
afford a distinct increase in their current 
Payroll Savings Plan. 


Talk this over with your Treasury Rep- 
resentative—it offers important possibili- 
ties when correctly handled. And again 
accept the Treasury Department’s con- 
gratulations for your fine work in help- 
ing to put over the 4th War Loan. 


The Treasury Department acknowledges with appreciation the publication of this message by 
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This is an official U. S. Treasury advertisement—prepared under auspices of Treasury Department and War Advertising Council. 
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UNIT OF THE 
CCH WAR LAW SERVICE 


oserLe Renegotiation? Amendment? Termination? 
AWA TE Here is that “red-hot” reguiation, that latest 

ruling, that brand-new form, that last- 
minute change or development. For sound planning, 
accurate decision, trouble-free action in wartime busi- 
ness relations with the federal government, the safe, 
the sensible practice is to follow today’s law, today’s pro- 
cedure as set forth in the GOVERNMENT CONTRACTS 
Unit of the CCH War Law Service. 


Loose leaf, kept up to the minute always, it provides 
at all times the “last word” in law or regulation, the very 
‘ latest in form or ruling. And not the bare announcement 
of its existence, but the full text usually of the actual 
material itself as released by the authorities! 


Subscribers for this Service always know the what-to-do 
and why-to-do-it of Army Procurement Regulations (PR's), 
Ordnance Procurement Instructions (OPI’s), Navy Regu- 
lations, allowable costs, VT loans, modification, 
renegotiation, termination, and all the rest. 


COMMERCE) CLEARING, HOUSE; ING. 


PUBLISHERS OF LOOSE LEAF LAW REPORTING SERVICES 


NEW YORK 1 CHICAGO 1 WASHINGTON 4 
EMPIRE STATE BLDG. 214 N. MICHIGAN AVE. MUNSEY BLDG. 
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He’s Frequently Annoyed 


BY THE BANK 
ACROSS THE STREET 


Perhaps you know him. 
There are hundreds of him—everywhere. 


Occasionally he is annoyed by the bank “across 
the street” . . . the way it advertises . . . the leg-work of its officers in making 


customer and prospect calls... its ability to sponsor modern and profitable 


innovations. 


Banking is a competitive field— for checking and savings accounts . . . trust 


business . . . loans of all kinds . . . safe deposit boxes . . . investments. 


Your bank’s advertising, new business methods and customer relationships 
can be improved and invigorated through a membership in the Financial Adver- 
tisers Association. Immediately you have the benefit of rich sources of stimulating 


information. You can rightly lead and let competition follow. 


Write today for details regarding the advantages of a membership. 


FINANCIAL ADVERTISERS ASSOCIATION 


Preston E. Reed @ Executive Vice President @ 231 South La Salle Street ¢ Chicago 4, Illinois 


A NON-PROFIT ORGANIZATION FOR THE BETTERMENT OF ADVERTISING 
- . . PUBLICITY . . . NEW BUSINESS METHODS. . . PUBLIC RELATIONS 
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Difly Gourth 


ynual Stalement 


DECEMBER 31, 1943 


ASSETS 


United States Government Bonds... $12,046,828.44 
State, Municipal and other Gov't Bonds 452,254.88 
Railroad Bonds 36,870.00 
Public Utility Bonds 309,620.96 
Industrial and Miscellaneous Bonds. . 25,539.17 
Preferred and Guaranteed Stocks.... 2,725,805.00 
Common Stocks 4,161,685.00 


Tora Bonps anp Stocks...... $19,758,603.45 
Cash in Banks and on hand........ 2,039,193.56 
Premiums, not over three months due 310,423.02 
Accrued Interest 51,427.73 
Other Assets 254,504.63 
Post War Refund — Excess Profits Tax: 

$147,155.21 


79,843.19 226,998.40 


Tora ADMITTED ASSETS....... $22 ,641,150.79 


LIABILITIES 


Reserve for Unearned Premiums. ... $ 3,266,918.07 
Reserve for Losses and Claims 3,264,818.98 
Reserve for Loss Adjustment Expenses 111,943.02 
Reinsurance Reserves 1,290,365 .24 
Funds held under Reinsurance Treaties 488,379.71 
Commissions and Brokerage 199,359.14 
Accounts Payable 132,285.54 
Federal, State and Other Taxes 1,659 ,293.31 
Voluntary Reserve Post War Period. . 226,998.40 
Voluntary Contingency Reserve ..... 1,250,000.00 


$11,890,361.41 
Capital Paid In 
8,750,789.38 


Sarplus to Policyholders 10 750,789.38 


. $22,641,150.79 


Toray LIABILITIES. ......... 


Bonds and Stocks are valued in accordance with requirements of State of New York Insurance Department. 

On the basis of December 31, 1943 market quotations for all bonds and stocks owned, this company’s Total 
Admitted Assets and its Surplus would be increased by $426,914.55. 

Securities carried at $1 042,673.24 in the above statement are deposited as required by law. 


Deixeclors 


A. M. ANDERSON 
J.P. Morgan & Co., Incorporated, New York 


WM. HENRY BARNUM 
President, Continental Realty Investing Co., Inc., New York 


PRESCOTT S. BUSH 
Brown Brothers Harriman & Co., New York 


CLINTON H. CRANE 
President, St. Joseph Lead Co., New York 


D. ROGER ENGLAR 
Bigham, Englar, Jones & Houston, New York 


WILLIAM A. HAMILTON 
Hamilton, Ont. 


JOHN T. JONES 
Vice-President, New York 


GARRISON NORTON 
Arthur Young & Co., New York 


JUNIUS L. POWELL 
Chubb & Son, New York 


GEORGE H. REANEY 
President, New York 


REEVE SCHLEY 
Vice-President, Chase National Bank, New York 


LANGBOURNE M. WILLIAMS, Jr. 
President, Freeport Sulphur Company, New York 


HENDON CHUBB, Chubb & Son, New York 


UNITED STATES GUARANTEE COMPANY 


HOME OFFICE: 90 JOHN STREET, NEW YORK 7, N. Y. 


Washington, D. C. Pittsburgh, Pa. Chicago, Ill. Atlanta, Ga. 
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al 66 Se Y NAME is Alfalfa. I feed on earth, air and water 

/ pe CAs. to make my leaves one of the richest forage feeds in pro- 

x f 4 i\ tein, minerals and vitamins. I am one of a great family, the 

¥ y ( \ Legumes. Among my brethren are the countless kinds of 

MET \ clover, from the old Medium Red to Ladino; also kudzu 

VG fea\ \ and the several lespedezas. Among my sisters are the lovely 

Se aN lupines and sweet peas, the peas and beans of garden and 
field, the peanut and the locust tree. 

Much as we differ among ourselves, we differ more from 
all other plants in one thing—our partnership with the 
legume bacteria. We give them shelter in nodules on our 
roots; they give us food in the form of nitrogen they gather 
from the air. Only by their help can we be so rich in precious 
protein, yet take little or none of precious nitrogen from 
*the soil. Inoculating our seed with modern strains of our 
bacterial partners often makes us 15 percent richer in pro- 
tein and boosts our yields by hundreds of pounds per acre. 

While this adds protein per acre, modern power and ma- 
chines actually multiply production of protein forage per 
man-hour. The time it takes to harvest and store one ton of 
bulky, tangled hay with pitchfork plus horse-mower and 
sulky rake is enough for nearly two tons with tractor-mower, 
side-rake, and Sliced-Hay pick-up baler... and the baled 


hay is richer in protein, minerals and vitamins. 
* * * 


Bankers render a real service to their country and to the cause of 
freedom by encouraging farmers to grow as much as possible 
of protein feeds. They promote the prosperity of their customers 
and their communities by fostering the greater use of legumes 
for soil conservation and fertility building. Case dealers invite 
your cooperation as together you counsel, equip, and finance 
the farmers of your local territory. J. I. Case Co., Racine, Wis. 


CASES 


SERVING FARMERS Séuce 1842 
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By H. Kay Humphrey 


Chairman of the Board, 
Winnetka Trust and Savings Bank, 
Winnetka, Illinois 


OMING from engineering to 
banking some years ago, I was 
and remain appalled at the many 
ways in which bankers made (and 
still make) trouble for themselves 
and for each other. Such an article, 
therefore, as your “Check That 
Cause Errors” in the January, 1944 
issue is of great interest, especially 
so as it indicates that at long last a 
start may be made to correct some 
of the practices which have crept 
into our routines. 

Your article is aimed at one of 
the grossest impositions which cus- 
tomers have been allowed to put 
upon banks; however, there are 
other usages which do not produce 
such glaring examples as the one 
cited, nevertheless cause as much 
or more wastage of man hours by 
adding a second here and a fraction 
of a second there to operations 
which are repeated thousands of 
times each month. I should like to 
list here a few of those which I have 
noticed, in the hope that some of 
them might well be considered 
while the standardization of check 
forms is being worked with. 

No figure, especially no hand-or 
typewritten-figures, should ever 
appear either to the right of or 
above the amount. This requires 
that the check number (which has 
no meaning to the many bank 
clerks who handle the item) should 
be moved to the left end, either top 
or bottom. This also removes some 
of the temptation to write the 
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Check Numbers Should Be At The Left 


Here a Chairman of the Board analyzes what he calls “the grossest imposi- 
tions which customers have been allowed to put upon banks.” He points out 
some of the changes customers should be asked to make in their check forms, 


Eight Ideas for Improving 
Check Forms 


1. No figure, especially no 
hand- or __ typewritten-figure, 
should ever appear either to the 
right of or above the amount. 


2. This requires that the check 
number (which has no meaning 
to the many bank clerks who 
handle the item) should be 
moved to the left end, either top 
or bottom. 


3. Allow a space for the cents 
with the word “cents” printed on 
the line with the written amount. 


4. Eliminate folded voucher 
checks by writing to or talking 
with the makers. 


5. Eliminate checks requiring 
receipts other than indorsement 
by writing to or talking with 
the makers. 


6. Discourage the use of ‘the 
draft-type check. 


7. Let's look forward to the 
time when we may get the 
payee’s name and the indorse- 
ment on the same side of the 
check—perhaps on the back. 


8. Teach customers to indorse 
checks on the left-hand end. 
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Bankers Monthly’s Campaign 
For Better Check Forms 









check number as the amount, a 
quite common error. 

The other change in my sample 
check (here illustrated) is the in- 
troduction of “Cents” instead of re- 
quiring the drawer to write “/100.” 
Why do we use hundredths of a 
dollar, anyway? We always call 
them cents, and if we provide a 
space for them, .they will always 
be at the same place, easily found, 
and the drawer is less likely to 
write them different from those in 
the number amount; so we have to 
“guarantee amount” less often. 

The folded voucher or receipt 
checks represents the greatest im- 
position by customers (mostly in- 
surance companies and trust de- 
partments of banks, including ours). 
Most such items are not even nego- 
tiable. In any case, they have no 
place in the routine of handling 
checks. In indorsing, for instance, 
the clerk must: 1. Examine the 
voucher to see that the receipt is 
properly signed; 2, reverse the fold 
for endorsement; 3, endorse; 4, stop 
the run and fish it out of the ma- 
chine, so that she may 5, refold so 
that the next handler can see the 
amount, and 6, tuck it back into the 
machine. 

Even then, the next handler of 
the batch may be off on account of 
another check slipping into -the 
folded one, so that a hunt for the 
missing item must be instituted. In 
the time taken by the six opera- 
tions mentioned above, she could 
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For Better Check Forms 





This is a check used by Mr. Humphrey's bank and illustrates how the check 
number can be taken away from the right end where it might be confused with 


the amount. 


| Pay to THe 
ORDER OF___ 


to ARLINGTON HEIGHTS NATIONAL BANK 
ARLINGTON HEIGHTS, ILL. 70-2148 
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Here are two types of checks on which the check number and the date are both 








to THE First NATIONAL BANK | 
SOMEWHERE, STATE 5.8 


A. 8. C. COMPANY 


SIGNED 





~ COUNTERSIGNEO 


at the left. The illustrations on this page show three ways in which a check may be 


designed to meet the bank's needs. 


have listed and endorsed eight ordi- 
nary items (get out your stop watch 
and check me up). In other words, 
if one out of every seven checks 
was of this type, endorsing opera- 
tions in each of the five or six banks 
which handle the items would take 
just twice as much time as it should. 
Definitely, such items should be 
taken only for collection, and the 
charges should be assessed upon the 
payer, since he owes the payee 
money, not trouble. 


Dratt Form Checks Cause Trouble 


A minor time consumer is the 
variation in the location of the name 
of the drawee bank. True, only a 
fraction of a second delay: occurs in 
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looking from the middle top to the 
lower left, but the operation is re- 
peated so many thousands of times 
that I think-we would be surprised 
at the total loss of time—after all, 
there are only 28,800 seconds in a 
work day, and there are lots more 
checks than that. It would be diffi- 
cult to eliminate all draft form 
checks, but their gradual discour- 
agement would be worth while. 


Should Payee’s Name Be On 
The Back? 


Just two or three times I have 
seen checks which ask for the 
payee’s indorsement on the front 
(lower left), like travelers’ cheques. 
Each time, I was reminded of the 


Recent Articles in Bankers 
Monthly on Improved 
Check Forms 


1. “Bankers Monthly Recom- 
mends Simplified Check Forms,” 
Page 250—June, 1943. 


2. “Ask Customers Not To Use 
Confusing Voucher Checks,” 
Page 296—July, 1943. 


3. “Fewer Errors And More 
Checks Per Minute” By E. C. 
Mills, Page 300—July, 1943. 


4."Comments On _ Bankers 
Monthly Voucher Check,” Page 
402—September, 1943. 


Checks Are 
They Are 
Page 556 — 


5. “Travelers’ 
Negotiable After 
Countersigned,” 
December, 1943. 


6. “This Express Money Order 
Is Negotiable,” Page 568—De- 
cember, 1943. 


7. “Checks That Cause Errors,” 
Page 13—January, 1944. 





woman (and men) whom I have 
seen indorsing a list of checks. 
They look at the face; turn over and 
start to indorse; after getting the 
first initial, turn back to see if the 
first name was used; finish the first 
name and turn again to see if the 
second name, or just initial, or 
neither, was used; finally finish the 
indorsement, only to find that the 
last name was misspelled on the 
check, and so on, for each check. 
And then, every bank clerk who 
compares indorsements, again 5 or 
6 for each check, must also turn the 
check and compare the indorsement 
and the payee, without ever being 
able to see both at the same time. 
Here again is a long job, but one 
that would be worth while starting. 


We carefully teach all clerks and 
customers to use the wrong end for 
indorsement. For the operation as 
we do it is essentially a right hand 
operation; but when _indorsing 
checks, the right hand is holding 
the pen, so that it is considerably 
simpler to let the left hand turn the 
check, which brings up the other 
end. The fellow who started this 
custom must have been left handed 
—or else he didn’t have any left 
hand at all; but why should the rest 
of us copy him forever? 

The early bankers who estab- 
lished our customs must have been 
very thoughtless. 


BANKERS MONTHLY 
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Name of Depositor 





CORPORATION 
YOUR CITY, STATE 


FIRST NATIONAL BANK 


Checks That Cause Errors 


This is one of a series of articles on poorly arranged checks, being published 
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CASHIER 


by Bankers Monthly in the hope that these examples may stimulate more officers 


HERE are so many confusing 
numbers on the right-hand end 
of this check that a clerk would 
have difficulty in selecting the 
amount of the check and the transit 
number of the bank on which the 
check is drawn. Some banks re- 
quire a customer to have new checks 
printed when they are arranged in 
such a confusing way as this. 

1. The name of the bank on 
which the check is drawn should 
be at the top, and not the name of 
the depositor. 

2. It is not easy to explain why 
the date is repeated here, unless it 
is part of an Addressograph plate, 
which also contains the number 62, 
and the amount. At any rate, it is 
confusing to have the date entered 
in two places. 

3. It is hard to tell what this 
number was put on the check for. 
It evidently means something to 
the depositor, but the information 
for the depositor to use in his own 
accounting department should all 
be on the left of the check, and 





to insist on proper arrangement when a customer has his own checks printed. 


never on the right. 

4. It is difficult to understand 
why the address of the depositor 
should be put in this position. It 
would seem much more appropriate 
under the depositor’s name, if in- 
deed it is necessary on the check 
at all. 

5. A carelessly written date in 
this position might easily be taken 
for the amount of the check, espe- 
cially when the amount is so poorly 
indicated as it is on this check form. 

6. How could an operator be ex- 
pected to recognize this as the 
amount of the check? There is no 
dollar sign; there is no decimal 
point; yet this is the amount that 
should be paid. It is in the right 
position, but it is not clear as to 
what the number means. 

7. This number may have some 
significance to the depositor, but it 
has none to the bank, and it might 
easily confuse a transit clerk who 
is looking forthe transit number. 

8. The name of the bank on 
which the check is drawn should 








never be in small type. 

9. It requires extra time to verify 
the endorsement, when the payee’s 
name is in a location like this. It 
should be above the line in which 
the amount to be paid is entered. 

10. The transit number is so 
much out of the way in the lower- 
left-hand corner that it always 
takes extra time to find it, and often, 
especially when there are other 
numbers near the upper-right hand 
corner of the check, the wrong 
transit number may be entered. 

11. If the amount put on the 
check by the check protector were 
placed far over to the right, it then 
could be read much more readily, 
and so the amount in numerals 
could be verified quickly. 

12. This information regarding 
the authenticity of the check, should 
also be on the left-hand side. While 
it might not be misleading in this 
position, it is confusing and makes 
it more difficult for the operator 
quickly to pick up the information 
he needs in sorting the checks. 
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Let’s Eliminate The Poorly Arranged Check 


Customers Will Co-operate 
—Here Is The Evidence 


After reading articles in Bankers Monthly urging bankers 
to ask customers to have their checks designed to avoid 
confusion and errors in banks, Mr. Garst wrote to the 
man who was responsible for one poorly arranged 
check and received prompt and courteous co-operation. 


N A recent letter to the editor, 
Mr. Garst said: 

Bankers Monthly has rightfully 
given a good deal of publicity to 
checks that were improperly printed 
so as to cause error in clerical han- 
dling. We recently had a case like 
that here. But we did something that 
gets at the root of the trouble. We 
wrote to the people who have the 
checks printed and asked them to 
make a correction on the next batch 
they had printed. 

We suggest that in your articles 
you continue to urge that bankers 
get to the man who orders the 
checks and see if they cannot be 
changed with future orders. Bank 
customers do not read your maga- 
zine and will not know about it un- 
less some banker tells them. There 
are not so many, but that you might 
offer to write such letters yourself 
if the bankers hesitated. 

We have followed the policy sug- 
gested and have had no trouble. At 
one time the Milwaukee Railroad 
put out checks with no transit num- 
bers on them. We called this to their 
attention and they made the change 
with the next checks processed. 

To read about the trouble and to 
complain to ourselves is one thing— 
and not a very helpful one. To tell 
the man who causes the trouble how 
easy it will be to make the correc- 
tion is another and more result- 
producing action. 

A recent case we had involved an 
insurance check in which a bene- 
ficiary was being paid $41.79. The 
check was issued by the local coun- 
cil and its number 20 30 was writ- 
ten where the amount ought to be 
as you can see in the reproduction 
of the check herewith. The check 
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By WARREN GARST 


Cashier, Home State Bank, 
Jefferson, lowa 





This check was listed at the Federal Reserve 
Bank as $20.30 because the Council No. was 
entered where the amount should be. 


Faults With This Check 


1. There are three numbers on 
the right-hand end—it would be 
better to have only one. 


2. The Council No. is where 
any operator would expect to 
find the amount of the check. 


3. The Council No. is written 
to look like dollars and cents. 


4. The amount is near the top 
where clerks do not expect to 
find the amount. 


5. The date could just as well 
be on the left-hand end or in the 
middle. 


was cashed at another bank and 
came to us through the “Fed” where 
it was listed at $20.30. After going 
to a lot of work to straighten out 
the matter with the “Fed,” we wrote 
to the man who orders the checks 
for this lodge as follows: 

“It is with some hesitation that I 
send you this letter, for I do not 
want to seem to be intruding into 
your affairs. However, a little in- 
cident came up here recently which 
you may want to know about as it 
already has or will sometime hap- 
pen in other places too. It also hap- 
pens that our experience is similar 
to those of a number of banks, and 
a bank magazine is aiding in an at- 
tempt to reduce errors in banks due 
to improperly arranged checks. 

“We enclose a check issued by the 
Jefferson, Iowa, Council No. 2030 on 
the Death Benefit Fund. You will 
note that the check shows the num- 
ber, 2030, in about the same location 
that most checks carry the amount 
of money that the check calls for. 
It happens that the enclosed check 
was cleared by the Federal Reserve 
Bank for $20.30. When it came in 
here, our clerks caught that error 
and circled the amount. We then 
wrote to the Federal Reserve Bank 
calling their attention to the change. 

“The Federal Reserve Bank could 
not figure out what had happened 
and wrote back asking for a chance 
to see the check. We mailed it in to 
them, they made photostatic copies 
to show to three other banks 
through which the check had passed 
in the amount of $20.30. 

“This same chain of events will 
not take place each time, of course. 
But with the Council number in the 
location on the check that it now 
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occupies, it will happen often. 

“Would you consider moving the 
Council number to the left end of 
the check and let it read: Council 
No. 2030, Jefferson, Iowa. Shift the 
number to the start of the line, and 
the whole line to the left, and there 
will then be no chance of your 
checks being listed for the wrong 
amount again. 


“As mentioned above, banks are 
interested in standardizing the 
check forms so that the date, 
amount, and signature will be the 
only items to occupy the right-hand 
portion of checks. We do not sug- 
gest that you destroy any forms on 
hand now—but hope that you will 
consider the suggestion when more 
forms are ordered. You may want 
to discuss this matter with your 
bank there in New Haven, Conn. 
That will be perfectly O.K. with us. 
We enclose a stamped envelope for 
your convenience in returning the 
check when you have finished with 
a” 

Our letter had the desired effect 
for we promptly received the fol- 
lowing reply: 

“TI received your letter and I ap- 
preciate your action in calling my 
attention to the mishandling of 
check No. 41 issued by our Council 
No. 2030 at Jefferson, Iowa. I can 
well appreciate that similar mis- 
takes might happen and I will cer- 
tainly see to it that the next printing 
of our check forms takes this into 
consideration. 
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This two-thirds may be used to serve the Customer 







On this type of check arrangement, all the information needed by the bank—and nothing else—is on the right-hand end. 


“Unfortunately, we have thou- 
sands of these checks in possession 
of our various councils at the pres- 
ent moment, and we cannot call 
them all in without incurring a tre- 
mendous expense. However, when 
the next printing is made, I will 
have the council number moved to 
the other side of the check where 
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to The First National Bank 
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This third ‘‘serves’’ the Bank 





there will be no possibility of the 
bank teller mistaking it for the 
amount of the check.” 

Our experience certainly demon- 
strates the willingness of customers 
to co-operate when they are told 
that confusing figures on the right- 
hand end cause delays, errors, and 
unnecessary expense. 





BANKERS MONTHLY Has Suggested That Bank Officers 
Talk With Customers Having Bad Check Forms 


In the June, 1943 issue: 


Bank officers may well urge (perhaps demand) the use of checks 
which can cause no confusion among listers. 


In the July, 1943 issue: 


If your bank has customers who use checks on which voucher 
material is entered at the right-hand end, you should discuss the 
matter of check handling with them. 


In the August, 1943 issue: 


Officers should discuss the form of the check with every cus- 
tomer whose check does not conform to the best arrangement. 


In the September, 1943 issue: 


Bankers Monthly proposes to continue its campaign for improved 
check forms in the hope that this series of articles may be encour- 
agement and help to bank officers who find it necessary to persuade 
some of their customers to have checks printed in a form that will 
avoid errors in a bank, rather than encourage errors. 


In the January, 1944 issue: 


It is true that customers must be educated (to the proper design 
of checks). Who will educate them? No one other than the bank is 
likely to have enough interest in the matter to do the work. So, it is 


the bank’s job. 
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A Pennsylvania Bank Makes A 
Clear Statement Of Condition 


It is obvious that very few bank customers understand a 






condensed statement. This bank has made every item per- 


E HAVE always realized that 
a condensed statement of con- 
dition did not enable the average 
customer to understand the position 
of the bank. Apparently, we bank- 
ers have been publishing these con- 
densed statements for years simply 
because we are required to publish 
something to show the condition of 
the bank. These condensed state- 
ments have cost less, but they show 
very little simply because the aver- 
age person cannot analyze them to 
understand clearly the bank’s stand- 
ing. 

For that reason, we have at- 
tempted to analyze our statement, 
subdivide it, and explain it so that 
any business man can have a clear 
idea as to the standing of his bank. 

We recently published our con- 
densed statement and its analysis 
in a full page advertisement in our 
local paper, and the method we fol- 
lowed can best be explained by 
quoting this advertisement. It read 
as follows: 


Several times a year the United 
States Treasury through the comp- 
trollers’ office asks every national 
bank to make a report of its condi- 
tion, but on account of the cost of 
newspaper space, requires that only 
a condensed form be published— 


This is what our condensed Re- 
port of Condition as of June 30, 
1943 stated: 


ASSETS 


Loans and discounts......... $ 720,502.48 
United States government 


ND 8s. en ay oe 00 ae 1,622,753.64 
Obligations of states and 

political subdivisions ..... 44,000.00 
Other bonds—notes and 

EE ene ee 146,929.56 
Corporate stocks, including 

Federal Reserve Bank stock 6,900.00 
Cash, balance in other banks, 

reserve balance, and items 

i RED SS own descusss 743,170.32 
Bank premises owned, $52,900; 

furniture and fixtures, 

Se ee a Fe 62,084.00 
Real estate owned other than 

bank premises ............ 324.00 
Investments indirectly repre- 

senting other real estate. . 12,730.45 


ok ee ae 95.95 


| ER Sr eee $3,359,490.40 
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fectly clear and has then summarized its current standing. 


By J. ROY BLANNING 


Cashier, Berwick National Bank 
Berwick, Pennsylvania 








Features Of This Statement 


1. It divides deposits into five 
interesting classifications. 


2. The fact that the govern- 
ments, federal, state, and munic- 
ipal, have substantial deposits 
certainly gives the customer con- 
fidence. 


3. “Other liabilities” is here 
not the mysterious “catch all” it 
often is for it is clearly explained. 


4. Capital accounts are com- 
pletely subdivided and explained. 


5. The average current margin 
on each type of loan is revealing 
as to the quality of the loans. 


6. The naming of all the types 
of collateral securing loans gives 
prospective borrowers ideas as 
to how they may borrow. 


7. The maturities of securities 
are shown. 


8. The current market value 
of securities is shown to be 
above book value. 


9. Other real estate is de 
scribed and located and adver- 
tised for sale at a stated price. 


10. Liquidity is explained by 
showing how every depositor 
could be paid in full. 


ll. What the = stockholders 
would have left is shown to be 
twice the par value of the stock. 





LIABILITIES 

Demand deposits of individuals 

and corporations ......... $ 715,646.63 
Home deposits of individuals 

and corporations ......... 1,983,044.75 
Deposits of U. S. government 238,631.95 
Deposits of states and political 

subdivisions ......:..++.- 94,760.92 
GERGT GEORG ow vec ane dse'esn 45,156.03 


Total Deposits $3,077,240.28 


Other IMMICIL 6 Kees cwisc 2.60 
Total liabilities ......... $3,077,242.88 
CAPITAL ACCOUNTS: 

COMMON StOCK ..ccccicocdes $ 150,000.00 

NE a's wy (prep iacer kb Mees eh 0 100,000.00 

Undivided profits ........... 27,555.63 

WOOT UES © 6 ce SGe ese icsd aves 4,691.89 
Total capital accounts....$ 282,247.52 
Total liabilities .......... $3,359,490.40 


We believe that the public would 
be glad to know how a strong bank 
protects and invests its money—so 
we are spending the money for this 
space to detail this report. 


First—Take the Liabilities 
Demand deposits of individuals 
and corporations ......... s 
These are the checking 
accounts of local indi- 
viduals and business. 
Time deposits of individuals 
and corporations.......... 1,983,044.75 
These are the savings 
accounts of people from 
Berwick and surround- 
ind territory. 
Deposits of United States 
government ..........206. 
This is money the gov- 
ernment has deposited 
with us and is a con- 
stantly changing = ac- 
count. 
Deposits of states and polit- 
ical subdivisions ....... 
$30,000 is a deposit of 
the State of Penna. and 
the balance is the de- 
posit of various local 
School boards, boroughs 
and townships. 
OtnGE GOPOGIE 660k cesercece 
These are monies de- 


715,646.63 


238,631.95 


94,760.92 


45,156.03 


posited for cashier and 
certified checks not yet 
returned and the Fed- 
eral Reserve Bank's 
daily checks. 
Total deposits............ $3,077,240.28 

These are the total de- 
posits of all kinds in 
our bank on June 30, 
1943. 

Other Liabilities............ $ . 2.60 
This is tax collected for 
safe deposit box rentals, 
not yet sent in to the 
Government. 

Toth) TGWEIGOOS. «soc cewe cess $3,077,242.88 
This is the total amount 
due to government, 
state, municipalities, 
business and individuals. 


(Continued on page 124) 
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Why This Bank Likes 
implement Loans 


1. They are self-liquidating in 
that the machines financed help 
produce products which are sold 
for cash. 


2. The collateral has a ready 
and adequate cash value even 
though it is secondhand. 


3. They pay a good interest 
rate. 


4. They aid three important 
local business concerns: the 
dealership, the farm, and the 
bank—if these do not thrive, the 
community cannot thrive. 


5. They provide loans at a 
time when we need them more 
than usual. 


The bank has an officer who spends most of his time calling on dealers to let them 
know that the bank will lend money to their customers to buy new or used equip 
ment. He also visits the farmers and so is prepared to pass on credits promptly. 


Loans On Farm Equipment 


Increased In Spite Of Shortage 


Even though there have been few new farm 
machines available since 1941, this bank has 
increased its collateral loans 30% since then. 


N VIEW of the general falling- 

off of installment loans, farm 
loans have been the salvation of 
our Installment Loan Department. 
We were soon aware of the poten- 
tialities in this field, and as we are 
the center of a large diversified 
farming section, went out after the 
good business in our community. 
A man who had a great deal of ex- 
perience in dealing with farmers, 
and knew the area well, was em- 
ployed as our “Agricultural -F.ep- 
resentative.” He personally called 
on all farm implement dealers, and 
with very little difficulty sold them 
on our program. This proved to be 
the most direct and effective course. 
As a result, we are now serving 
farmers and implement dealers 
within a fifty-mile radius. 

In supplementing the program, 
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By VERNON ALEXANDER 


Vice President and Cashier, National Bank of 
Geneva, Geneva, New York 


the dealer brings the customer to 
the bank. Together they sit down 
with an officer, and a detailed fi- 
nancial statement is taken. Col- 
lateral is arrived at, and if the cash 
down payment is not sufficient, 
additional collateral (equipment, 
livestock, milk check assignment, 
etc.,) is given by the farmer. Fre- 
quently, we are able to grant the 
loan in one sitting. In a few cases 
the completion of the loan is de- 
ferred until our agricultural rep- 
resentative calls on the farmer and 
makes his survey. We feel that 
time in consummating such loans 
is an important factor in our pro- 
gram. 


We have found that our better 
farm implement dealers only bring 
in good farmers to us. However, if 
the loan seems questionable, our 
agricultural representative visits 
the customer on his own farm, and 
while in that vicinity checks the 
clerk’s records. As a result a fairly 
accurate decision can be reached. 
It may be interesting for you to 
know that with the total number 
of farm loans made in our Install- 
ment Loan Department since its in- 
ception, we have suffered a loss of 
only one farm loan. A tractor 
burned, and due to some oversight 
the fire insurance was not in order. 

The dealer approach has had a 
twofold result. We have gained 
excellent farmer contacts, and 
have also done a substantial and 


(Continued on page 126) 
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This Is A Good Time 


To Get Publicity For Banks 


Many items of personal interest to the people of the com- 
munity are originating in banks and newspapers are glad 
to print them. This is one of a series on Public Relations. 


ONE are the days when pub- 

licity sought by the nation’s 
banks was confined to the election 
of new officers or directors and the 
president’s annual report to stock- 
holders. 

More and more of our banking 
institutions are becoming awake to 
the value of keeping their names 
before the public and are discover- 
ing valuable publicity nuggets that 
have long been buried behind walls 
of conservatism. But the walls have 
been tumbling for some time now! 
It’s probably a safe presumption 
that the majority of bank officers 
realize there is much human inter- 
est in banking and are developing 
this material into favorable pub- 
licity for their institutions. To cloak 
the assertion in triteness that is 
nevertheless clarifying: officials of 
many banks can more readily tell 
these days whether it’s the man or 
the dog which is doing the biting. 

This is of paramount importance, 
as any experienced newspaper or 
publicity man knows, when an insti- 
tution seeks publicity for itself. The 
one who avoids, as much as possible, 
flooding publications with “copy” 
that obviously is newsless to an 
editor, is almost certain to be more 
responsively received when he takes 
a genuine news story to his com- 
munity papers. 

This bank has long appreciated 
the worth of news and pictorial pub- 
licity and has consistently tried, 
without sacrificing decorum, to let 
the light of publicity shine on any 
newsworthy occurrences or devel- 
opments within its building. : 

The Merchants National has found 
the Mobile newspapers particularly 
hospitable toward stories of human 
and patriotic interest. The best 
source for this type of story, of 
course, is the bond department. For 
instance, there was the recent front 
page story of a Mobile beauty par- 
lor operator who visited our bank 
to buy several hundred dollars 
worth of War Bonds. It was her 
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By HOWARD BARNEY 


Advertising Manager, The Merchants National Bank, 
Mobile, Alabama ~ 


News Items Papers Use 


1. Special sales of War Bonds. 


2. Stories about the boys in 
the armed serivces. 


3. Banks’ aid in rationing and 
other governmental services. 

4. New bank services. 

5. New officers or directors. 


6. The bank’s periodical state- 
ments. 


7. Community services per- 
formed by officers or employees. 


This Is One Of The Following 
Series On Public Relations 


1. How A Bank Can Influence 
People—By Erwin O. Meeh, 
Asst. Cash., The Irvington Na- 
tional Bank, Irvington, N. J. 
Published in December 


. Family Spirit Encouraged By 
Promoting Employee Activities 
—By H. C. Nicholls, Cashier, 
First National Bank, Madison, 
Wis. _ 

In January issue 


. This Is A Good Time To Get 
Publicity For Banks—By How- 
ard Barney, Adv. Mgr., The 
Merchants National Bank, Mo- 
bile, Ala. 

In this issue 


. Advertising Has A Better 
Chance To Sell Banking Serv- 
ices—By W. W. Neal, Vice 
President, Wachovia Bank and 
Trust Co., Winston-Salem, N.C. 


son’s birthday, we learned. He had 
been lost at sea during the year, 
and she could think of no better 
way, she explained, to observe the 
occasion than to put more of her 
dollars into battle against those who 
had killed her boy. 

Then, there was the published 
story of the old Negro who walked 
up to a savings window here a few 
weeks ago. He pushed a penciled 
note towards the teller: “Boss,” it 
read, “I aint got but $2 to help with 
as I am a pore man. But I will give 
this to help win the war victory.” 

This story, which also included 
the bank’s name, attracted such 
attention that a newspaper column- 
ist of this Deep South city set a 
precedent and awarded a colored 
man the weekly floral award 
granted to the man or woman con- 
sidered the week’s most outstand- 
ing personality. 

Numerous other feature stories 
of this nature have been credited to 
the Merchants National, but our 
publicity in recent months has by no 
means been confined to human in- 
terest. It received considerable front 
page prominence by being the “lead 
off” bank when the Mobile Clearing 
House Association agreed to per- 
form a public service and have in- 
dividual banks conduct a special 
sugar registration for the commu- 
nity. 

One of the most constant sources 
of publicity for the Merchants 
National has been news of its 
employees in the armed services. 
Mobile papers, as well as many 
others throughout the nation, are 
giving considerable daily space to 
news about the city’s service men. 
This column is frequently used by 
us, with pictures of the men, when 
any of our absent employees are 
commissioned, receive significant 
promotions, or are sent overseas. 
This idea also has helped promote 
good public relations for the bank, 
since the captions accompanying 
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Experiences With Simplified 
Service Charge Schedules 


‘Schedule Simplified But— 
Service Charges Increased 400% 


Customers are willing to pay reasonable fees if they under- 
stand the schedule. When the schedule is devised to save 





work in computing the charge as this one is, the bank 


READ with a great deal of in- 

terest the article in September 
Bankers Monthly on “Complicated 
Schedules Increase Analysis Costs.” 

This bank with other local banks 
installed October 1, what we believe 
to be a simple method of analyzing 
checking account activity. The fol- 
lowing is a copy of the announce- 
ment sent to all of our depositors: 


ANNOUNCING 


A New and Improved Method 
Of Analyzing 
Checking Account Activity 


* 
No minimum service charge 
Charges will be based on dctual 
service used 





“For some time, we have been 
working on a plan whereby all 
checking accounts, regardless of the 
size of the balance, would be han- 
dled on one uniform schedule of 
allowances and costs. 

“The plan is now completed and 
will become effective on October 1, 
1943. It does not apply, however, to 
SPECIAL CHECKING ACCOUNTS, 
under which plan a book of fifteen 
checks is purchased for $1. 

“Under this new schedule of al- 
lowances and costs, each accorint 
will be subject to individual analysis 
regardless of the number of ac- 
counts carried in the same name. 
This will result in a savings to some 
depositors while others may pay 
more than they did under the old 
method. Charges, as in the past, will 
be made only in proportion to the 
services that are used. 

“There are many accounts which 
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gains two ways: It reduces costs and increases income. 


By CURTIS C. JORDAN 


Assistant Cashier, The Pulaski National Bank, 
Pulaski, Virginia 


How This Schedule Saves 
Computing Time 

1. Credit is allowed on the 
lowest balance of the month and 
the average balance need not be 
computed. 

2. No float charge need be 
computed. 

3. The charge per item is uni- 
form for all accounts. 

4. No exceptions are made for 
number of items. 

5. No exemptions are allowed 
for certain customers. 

6. The same charge is made 
for all items no matter where the 
payee bank is located. 


7. No “free” checks are al- 
lowed. 





will not be charged under the new 
plan because the amount of the 
service allowances on the balances 
will be greater than the cost of the 
activity. Yours may be one of these, 
but we feel that all depositors 
should be informed of the change. 

“There will be no minimum serv- 
ice charge as in the past. The deposi- 
tor will pay only for the service 
received after allowance for earn- 
ings on his balance. It is, of course, 
possible for any depositor to receive 
checking account service without 
charge by maintaining a minimum 
balance of sufficient size to offset all 
activity costs. 


Schedule of Allowances and Costs 


“Service allowances: Each de- 
posit will earn a service allowance 
of 15 cents a month for each $100 of 
minimum balance. 

“Activity costs: Against the serv- 
ice allowance will be applied the 
following activity costs: 

Checks drawn, deposit tickets, 
or other items posted .... 
Tere eT ree 3 cents each 
Items deposited, or cashed .... 
a. dread aawelnn ahkeed 1 cent each 
Maintenance of account or 
readiness-to-serve cost ... 
tie amekaaed 25 cents per month 


Two Examples 


“These show how charges are fig- 
ured under the new Uniform Sched- 
ule of Allowances and Costs. 


“Example 1: Assume your mini- 
mum balance to be $100. The serv- 
ice allowance will be 15 cents. 

“If you draw 10 checks during the 
month—and these appear on your 
statement—and if you make four 
deposits, of one check each, during 
the same period, the cost of the serv- 
ice you have used will be figured 
as follows: 

10 checks at 3 cents each. .30 cents 
4 deposits at 3 cents each. ..12 cents 
4 items deposited at 1 cent 


OO a a Fae cadena 4 cents 
Maintenance of account. . 25 cents 
Total activity costs....... 71 cents 


Deduct service allowance. .15 cents 
Amount charged to ac- 
EG ere eee 56 cents 


“Example 2: Assume your mini- 
mum monthly balance to be $1,000. 
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“The service allowance will be 
$1.50. If you draw 20 checks during 
the month—and these appear on 
your statement—and if you make 
ten deposits containing a total of 35 
checks, during the same period, the 
cost of the service you have used 
will be figured as follows: 

20 checks at 3 cents each. ..60 cents 
10 deposits at 3 cents each. .30 cents 
35 items deposited at 1 cent 

BE Si olab nists Po Se wears 35 cents 

Maintenance of account...25 cents 


Total activity costs... .$1. aaa 
Deduct service allowance 1.50 


Amount charged to account. . None” 


Work of Computing Is Reduced 

At the end of the month, all that 
our clerks do is copy from our 
ledger sheet information to an SC 
debit ticket. Our machine automati- 
cally accumulates all debits to an 
account and we added two small 
columns after balance column in 
which the machine prints number 
of items deposited and items cashed. 

Instead of having a _ different 
charge for foreign items than we 
have for local exchanges, we have 
made a one cent charge on all items 


Experiences With Simplified 
Service Charge Schedules 


in deposits. This charge will be ap- 
plied to all accounts regardless of 
size. If some account has unusual 
activity not covered by the charge, 
we discuss it individually with the 
customer. 

We feel that our schedule of 
charges is ideal for this community. 
The one-cent charge for all items 
deposited, regardless of whether 
they were drawn on out-of-town 
banks, local banks, or our own bank, 
saves time of tellers and proof clerks 
in that they do not have to segre- 
gate items in order to arrive at 
number of checks, and we realize 
as much from this charge as if the 
charge were three cents on out-of- 
town checks only. ‘ 

By making this charge for checks 
cashed, we are also paid for service 
rendered to a large number of mer- 
chants who frequently cash checks 
as accommodation to their custom- 
ers. We tell our customers that, 
while we charge for checks regard- 
less of what bank they are drawn 
on, the average will be about the 
same as if we charged a higher rate 
on local clearings and out-of-town 
checks. 


Since the majority of our accounts 
are small, we find the 15-cent credit 
allowance on lowest balance is not 
a burden, and the customer feels he 
is at least getting a reasonable 
amount. Our charges the first month 
we computed charges on this new 
schedule were $600 (exclusive of $1 
check books), compared to $160 a 
month previously — nearly four 
times as large. 


Keep Your Copies Of 
Bankers Monthly 


In your December’ Bankers 
Monthly we observed the article by 
Mr. W. C. Hubble, President of the 
Harvard State Bank of Harvard, 
Illinois, on More Light in Comput- 
ing Overtime Wages in which he 
refers to an article on page 260 of 
the June Bankers Monthly. We fail 
to find that copy of your journal, 
so ask that you please send us a 
copy and any other information you 
may have on the Belo Plan for 
overtime.—E. E. McFarland, Cash- 
ier, First National Bank in Orange, 
Orange, Texas. 


Bankers Monthly Is Interested In Time Saving 


We try to edit this magazine to promote 
the best interests of all banks, Right now, 
the best service we can perform is to find 
and publish ideas which have saved time 
and reduced expense. 


Our whole interest in service charges is 
to encourage the use of a schedule which 
will save the bank time and money in 
computing and at the same time make it 
an adequate earning. 


Exactly what the fees are has no partic- 
ular interest to us at all. It is the technique 
of computing the charge that will either 
save the bank money or cost it as much 
as it collects. 


Complicated charges certainly cost a 


great deal to compute. One of our ac- 
countants computed the average from 
twenty-six balances on an electric calcu- 
lating machine. It took him over a minute 
and a half to find the average. The lowest 
balance could be found almost at a 
glance. 


It is this saving of time which causes us 
to favor computing credits on the lowest 
balance rather than the average balance, 
if credits are to be given. This may result 
in a lower credit, but, if necessary, the 
percentage of allowance could be in- 
creased to compensate for this, and the 
customer would still receive what the 
bank thinks is fair. 
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OES the customer want to 
know how much it costs the 
bank to give him credit for a 
thousand-dollar check today when 
it will not have the returns on the 
check until tomorrow afternoon? 
In other words, does the customer 
want to know how much float costs 
the bank, and for what part of the 
float he must compensate the bank? 
Does the customer want to know 
what proportionate «share of the 
maintenance of the bank he should 
rightfully pay? 

Does he want to know what part 
of his service charge is for com- 
pensating the bank for collecting 
clearinghouse checks, and what 
part is for collecting out-of-town 
checks? 

In short, does he want’ to know 
how you arrive at the fee you 
charge him for handling his ac- 
count so far as the individual items 


By JOHN Y. BEATY 


of expense are concerned? 

Do you ask a grocer to break 
down the price he charges for coffee 
in a way similar to some banks’ 
analysis of account slips? If you 
did, his analysis slip would look 
something like this: 

Wholesale price per pound $0.16. 

Freight and drayage $0.002. 

Overhead (maintenance of store) 
$0.01. 

Mark-up 20% $0.032. 

Total $0.204. 

Retail price per pound $0.21. 

What grocer could afford to sup- 
ply each customer with a break- 
down like this on each item pur- 
chased? It sounds silly when you 
apply it to a commodity which has 
been sold at a flat price per pound 
without respect to the various costs 
of operating the store. 

Isn’t it fair to compare this with 
the breakdown of items which make 


What Does The Depositor Want To Know 
About Your Service Charge? 


He wants to know the price per unit, such as: checks drawn, or led- 
ger items. He does not want to know how you arrived at the price. 
This is the conclusion of the editor after discussing the subject with 
many depositors with balances from three figures to six figures. 


up a bank’s monthly _ service 
charge? Why should we feel that 
banks must break down the price 
they wish to charge for the services 
they have to sell? Isn’t a price per 
check all the customer cares to 
know? If it is, determine your price 
on that basis and— 


Save time in computing the 


charge, 

Enable the customer to audit the 
charge, 

Get the earnings your bank 


should have. 

As an illustration of what the 
customer thinks, here is a true 
story told recently by a Michigan 
banker: A businessman came to 
this officer’s desk one day and said 
that he wanted to open a special 
checking account. This bank 
charges five cents per check on 
these special accounts. The officer 
asked: “How much of a deposit do 


Does A Bank Have To Set A Price On Its Services For All Time? 


In discussing service charges, some have 
seemed to feel that the price must be set and 
never changed. In fact, some have hesitated to 
assess service charges at all because they fore- 
see a time when income from loans and securi- 
ties will be sufficient without charges to depos- 
itors. 


It seems logical to expect prices to change. 
The price of hogs and wheat change from day 
to day. Customers are not exasperated if the 
price of sugar or crackers or coffee or tea is 
different this year than it was last. Why 
shouldn't we expect to change the price of 
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checking account service or savings account 
service according to conditions? We change the 
rates on loans. 


If the time comes when bank income is ade- 
quate from loans and investments, there will 
certainly be no harm in discontinuing the 
service charge or reducing it. If we have a 
price as simple as that for hogs or wheat (so 
much per unit) the only announcement that will 
need to be made will be: “the price per check 
beginning with December first will be two cents 
instead of three cents.” 





The grocer marks coffee with the net price. Why should a bank subdivide its 
price into ten parts? This only confuses the customer. A net price per check is 


easily understood and is not confusing. 


you wish to make as a start?” The 
customer replied: “Ten thousand 
dollars.” 


The officer looked up quickly. 
“But how much of a balance do you 
suppose you will have each 
month?” “Not less than $5,000,” 
replied the customer. 


“Well,” said the officer, “in that 
case you don’t want a special ac- 
count at five cents per check. You 
want one of our regular commer- 
cial checking accounts.” 


“I know what I want,” replied 
the customer. “I had one of your 
regular commercial checking ac- 
counts, and every month you had 
the audacity to deduct certain 
charges from my account. I don’t 
want anybody deducting money 
from my bank account except my- 
self. I’ll pay the fee of five cents 
per check rather than to have de- 
ductions because I want to pay my 
own bills. A checking account is 
worth five cents a check to me, but 
I don’t want to bother with all of 
this analysis which I don’t under- 
stand and I wonder sometimes 
whether you understand it your- 
self.” 


As customers of a clothing store, 
we want to know what the price 
of an overcoat is, we don’t want to 
know how much the buttons cost, 
how much the sewing on of the 
buttons added to the expense, how 
much the overhead of the manufac- 
turer was, how much the overhead 
of the retail clothier is. 
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We don’t want to bother with the 
details which make up the price— 


and neither does the bank cus- 
tomer. 

That doesn’t mean that the bank 
must not bother with those items. 
The bank must know its costs and 
use them as a basis for arriving at 
its price. But the customer wants 
the price stated in a way that he 
can clearly understand it, in a way 
that he can audit the charge him- 
self, and in a way that he can make 
payment for the services he uses. 
Or, if the bank makes the deduc- 
tion, it must be made on a basis 
which he can quickly determine is 
correct. 

What the bank customer wants 
to know about service charges is: 
what is the price of a checking ac- 
count? If you can answer him 
promptly six cents per check, he at 
once determines whether he wants 
to pay that amount or not, and 
from then on, bothers his head little 
about the cost of operating a bank. 
When he receives his statement, he 
sees that he has 25 vouchers re- 
turned, he knows that they are 
charged at the«rate of six cents 
each; therefore, he knows that the 


(Continued on page 127) 





If You Hesitate To Simplify Service Charges, You 
Have Some Of These Questions In Your Mind. 
Here Are The Answers 


If we eliminate the account maintenance charge, how will 
the bank be compensated for the maintenance cost? 


By including it in the check charge. 
If we eliminate earnings credits, how will the customer be 


compensated? 


By reducing the check charge. The account with a very 
large balance might be charged a cent or two less per item. 
For example, the schedule might be: 


Balances under $1,000 


Balances from $1,000 to $5,000 
Balances from $5,000 to $10,000 


Balances over $10,000 


6 cents per item 
5 cents per item 
2 cents per item 

No charge 


If -we eliminate the float charge, how will the bank be 


compensated? 


By reducing the earnings credit or increasing the per-item 


charge. 


If we eliminate free checks, how shall we compensate the 


customer? 


By using a lower per-check charge. 
If we eliminate the currency and change charge, how will 


the bank be compensated? 


By making a higher per-item charge. 
If we eliminate the deduction for reserves, how will the 


bank be compensated? 


By allowing a lower rate of earnings or by using the lowest 
balance instead of the average balance. 
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Naturally, Bankers Know How 
to Make the Most of Recordak 


ECORDAK began in a bank and, 
naturally, bankers recognize its ver- 
satility. In thousands of overworked, un- 
derstaffed, but efficiently managed banks, 
Recordak’s ability to take on extra jobs is 
now helping to lighten the load. 
Recordak single posts, of course ... 
and handles transit . . . but that’s just the 


“Let’s give Recordak 
this job” 
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beginning. Recordak takes on at least a 
dozen jobs besides. 

If you are Recordak-equipped, and 
would like information on any of the 
uses listed below, write Recordak Cor- 
poration, Subsidiary of Eastman Kodak 
Company, 350 Madison Avenue, New 
York 17, N. Y. 


Single Posting Transit 
and also photographing: 


All“OnUs” Checks Mortgages 
Deposit Tickets Tax Records 
Return Items Customer Service 
Statements Ration Banking 
Trust Records Old Records for 
Notes Reduction of 
Wills Storage Space 


(And every record a lasting, space-saving record 
always available for future reference.) 


ORIGINATORS OF MODERN MICROFILMING RECORDAK 
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Which would be best to recommend 

to a person with no checking account 
who wanted to pay a large bill in a dis- 
tant American city? 


a. Personal check; b. Post Office money 
order; ce. Cashier’s Check; d. Currency. 


Under Regulation Q of the Federal 
Reserve Board, it was recently ruled 
that a bank must not: 
a. Pay cash for advertising; b. Absorb 
exchange charges which should be paid by a 


depositor; c. Deposit currency in the Fed- 
eral Reserve Bank. 


A new name for service charges was 
suggested in the December 1943 issue 
of Bankers Monthly. It was: 


a. Analysis 
ec. Price; d. Service adjustment. 


remuneration; b. Loss offset; 


4 | Is it safe to accept a check printed on 
safety paper which has a spot on it 
where there is no colored design? 
a. No; b. Yes. 


Where should a post office money 
order be indorsed when it is part of a 
deposit? 


a. On the back; b. On the front; c. 
on the back and on the front. 


Both 


6 | Is it cheaper per item to handle 500 

checks posted against an account than 
to handle 50 checks against the same ac- 
count? 


a. No; b. If they are deposited in batches 
of five or more per day; c. If the bank uses 
a proof machine; d. If the checks are 
photographed. 


When did American commercial 
banks first make personal loans, that 
is, small loans to individuals? 


a. 1940; b. 1935; c. 1932; d. They have 
always made small loans to individuals. 


If you were told to indorse transit 
items, which would you use for com- 
pleting the job in the shortest time? 
a. Perforator; b. Rubber stamp; c. 


matic register; d. Certifier; e. 
dorser. 


Auto- 
Electric in- 


In what Federal Reserve District is 
St. Paul, Minn.? 


a. 9; b. 10; c. 11; d. 12; e. 18. 


10 What is the meaning of the word 
“float” as used in clearing checks? 


a. The length of time expiring between the 
sending of a check to the bank on which it 
is drawn and the receipt of the money by 
the bank in which the check was deposited ; 
b. The surplus of funds in the bank at the 
end of the day; c. Collection charges; d. In- 
terest earned but not collected. 
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Circle the letter indicating the 
answer you believe is correct. 
Grade yourself as follows: 


18, 19 or 20 
15, 16 or 17 
12, 13 or 14 
8, 9, 10 or 11 
5, 6 or 7 Poor 
2, 3 or 4 Very Poor 


We shall be glad to receive com- 
ments on this list of questions, and 
shall be glad to receive suggestions 
for future questions. 


Very Superior 
Superior 

Good 

Average 


(Correct Answers on page 122) 


Organize A Quiz Club 


You can get a lot more value 
from the Bankers Monthly Quiz if 
you meet with others, after all 
scores have been turned in, and 
discuss each question—each person 
offering any experience that may 
apply to the point made by the 
question. 


On which bill does the picture of Ben- 
jamin Franklin appear? 
a. $100; b. $20; c. $50; d. $1; e. $2. 


To what types of documents does the 
Negotiable Instruments Act refer? 
a. Transit letters; b. Bills of lading; ¢. In- 


voices; d. Bills of exchange and promissory 
notes. 


13 If you received a check in the clear- 
ings drawn on the Merchants Na- 
tional Bank ef Whitehall 50-449, with the 
name of the state missing, how could you 
identify the bank, and discover the state 
in which it is located? 
a. Call on the telephone the bank from 
which the check was received; b. Look up 
the bank in the Bankers Directory; c. Look 


at the transit number and identify the 
state by the prefix number. 


Which of the following would be in- 

cluded under the heading of “Gov- 
ernment securities” on a bank’s financial 
statement? 

a. Bonds issued by foreign governments; 

b. Obligations of any municipality; c. Obli- 

gations of state governments only; d. Bonds 


and obligations issued by the Federal Gov- 
ernment only. 


15 If the title of an account reads: John 
Doe or Mary Doe, what kind of an 
account is it? 
a. Escrow account; b. 
ec. Joint account. 


Personal account; 
Is February 12, Lincoln’s birthday, a 
holiday in all states? 


a. Yes; b. All but the District of Columbia; 
ce. The District of Columbia, the southern 
states, and some of the western states do 
not celebrate it; d. 22 of the 48 states do 
not celebrate February 12, and these are 
scattered over the country. 


Is a traveler’s check classified as a 
negotiable instrument at the time of 
purchase? 


a. Yes; b. It is negotiable only after the 
buyer has countersigned it; c. It is nego- 
tiable as soon as it is issued by the bank; 
d. It is negotiable only after the purchaser 


has countersigned it and endorsed it on the 
back. 


Is it necessary to have the contract 

with a depositor printed on the de- 
posit slip if it is printed on the signa- 
ture card? 


a. Yes, it must be both places; b. No, it 
should be on the signature card but it need 
not be on deposit tickets. 


Which are acceptable deposit items? 


a. P. O. money order; b. Express money 
order; ¢. Statement part of a voucher check; 
d. Note to this bank O.K.’d by an officer. 


If a money order reads “pay to John 
Brown or order,” is it a negotiable 
instrument? 


a. No, it must read, pay to the order of; 
b. It must have the words ‘‘negotiable in- 
strument” printed on it; c. Yes, the words 
“or order” make it negotiable. 


Reprints Available 


We still have reprints of Bankers 
Monthly Quiz for January and Feb- 
ruary. Also reprints of this issue 
are available. We are supplying 
these at two cents each so that each 
employee in a bank may have a 
copy. Some banks are using these 
lists of questions as a basis for 
study classes; some officers are us- 
ing them in AIB courses; still others 
offers prizes for those making the 
best scores; in other cases, the em- 
ployees themselves are taking the 
initiative and have either organized 
a quiz club or simply pass the re- 
prints around and discuss the an- 
swers informally after each has 
marked his list of questions. 
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NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, President 


FINANCIAL STATEMENT 
December 31st, 1943 


ASSETS 


Coe OSs Ge se i ae el 
Investments: 

Bonds of U.S. Governmentandits Agencies  $9,226,672.21 

I or cg. gies oer 1,852,735.52 

Pe ce ee 5,285,084.70 

"Eee ae ee ee 9,231,655.85  25,596,148.28 
Premiums in Course of Collection, 

Not over90 Days Due ... kee ae 1,108,727.47 


Capital stock of National Surety Matios lesen Cospoention, 

a wholly owned subsidiary . . re tee ae” 1,714,302.11 
Accrued Interest... oY. pct Sar as 46,326.56 
Reinsurance and Other Accoenes Pacaieible pide ene a 71,272.99 
Home Office Building . pie gk LN ar 500,000.00 


TOTAL ADMITTED ASSETS aaek Cae ar . $31,462,266.88 


LIABILITIES 


Reserve for Losses and Loss Adjustment Expenses. . . . $ 4,572,562.36 
Reserve for Unearned Premiums ee PRA Ee oP 5,761,721.47 
Reserve for Commissions, Expenses and Taxes BBR Se teres 2,547,413.14 
Reserve for future changes in prices of securities . . . . 1,161,907.23 
2 a a a ee eee 
Surplus. , o « « 3490066288 

Total Capital oni Sutplen at eee aoa ee ok 
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Investments are carried on the basis prescribed by the New York Insurance Department— 
bonds being carried at amortized or investment values and stocks at values based on rates 
promulgated by the National Association of Insurance Commissioners. If securities were 
carried at the December 31st, 1943 market quotations, reserve for future changes in prices 
of securities of $1,161,907.23 would be increased to $1,697,394.85. 


Bonds carried at $1,094,926.13 are deposited for purposes required by law and bonds carried 
at $30,000.00 are deposited as collateral on surety bonds required in court proceedings. 





Monroe Calculating Machines have been stan- 


dard equipment in thousands of banks for a gen- 


eration. The same excellence of construction and 
dependability that won this universal accept- 


ance are built into Monroe Bookkeeping Machines. 





Approximately ninety per cent of the volume activities of a bank have to 
meet a daily dead-line. Being under-manned is serious in any business, but it 
is doubly so in banking, because a bank is essentially an institution where 
today’s work must be done today. 


The posting of Ledger and Statements, listing of Checks and Deposits, work in 
the Proof and Transit Department and in the Savings Department; these must 
be done—and proved—before the work-day ends. 


Monroe Bookkeeping Machines and Listing Machines are easing this work 
—and shortening hours—in banks all over the country. Here are some of 
the reasons: 


Because Monroe Bookkeeping Machines are so simple and so 
easy to learn to operate, precious hours are saved in training 
new employees. 


For the same reasons an operator on the Monroe can work in other 
departments and en different jobs with maximum efficiency. 


Monroe’s exclusive, easy, Velvet Touch keyboard and operating 
bars are appreciated by every operator who knows the fatigue of 
thousands of key depressions daily. 


Monroe Bookkeeping Machines are so flexible they are instantly 
adaptable to a broad variety of forms and work. 


Postings are speeded up by automatic operations and live operat- 
ing keys. 

Monroe’s flexibility of register action makes corrections possible in 
accordance with proper accounting and auditing procedures. 


Fast insertion of forms saves time; perfect printing alignment 
saves paper, and gives customers neater statements. 


Our Guaranteed Maintenance Service Plan keeps Monroe machines 
in top operating condition at minimum cost. 


Get in touch with your nearest Monroe branch. Let our representative explain 
why these and many other features and advantages make Monroe Bookkeep- 
ing Machines ideal for easing your manpower problem. His counsel and expe- 
rieaee may be helpful in suggesting methods and procedures that will save 
vitally precious hours. He will also explain the availability of Monroe equip- 
ment under existing conditions. Monroe Calculating Machine Company, Inc., 
Orange, New Jersey. 


MONROE 





CALCULATING, LISTING, AND BOOKKEEPING MACHIN 


BY J. J. CARROLL 


@ A complete new guide tells you 
how to prepare and present claims 
arising from cancellations of war 
contracts. Written from actual 
experience with a large prime 
contractor. Explains what to do 
and how to do it. An invaluable 
aid for: 


Prime Contractors 
Sub-Contractors 


THIS GUIDE TELLS: 


1. How to organize your claims 
division. 


Accountants 
Bankers 


2. How your claims division can 
function efficiently. 


3. What forms to use. 

4. How to expedite the payment 
of your claims. 

INCLUDES OVER 50 PAGES OF FORMS 


$950 PER COPY, POST PAID 
ORDER YOURS TODAY 
Enclose check with order 


COPE, inc. ¢ 3810 Chester, Cleveland 17, Ohio 





An Intimate, 
Personalized 
Correspondent 
Bank Service 


Based on a Policy 
of Cooperation 
—Not Competition 


Under the direction of officials 


with years of service in this field, 


assuring a knowledge of require- 


ments and valuable assistance. © 


ore 


Member: New York Clearing House 
Association, Federal Deposit Insurance 
Corporation 








Answers To Bankers Monthly 
Quiz No. 10 


Questions On Page 118 


c—It is assumed that the customer 

does not have a personal checking ac- 
count, and is not in a position to establish 
one. Perhaps the public relations officer 
would say that, instead of selling a Cash- 
ier’s check, you ought to try to get the 
man to open a checking account. But the 
question states that the consideration is 
the transfer of one lot of money, in which 
case it certainly is better to send a Cash- 
ier’s check than a Post Office money 
order, for it is much cheaper. It would not 
be a good plan to send currency. 
gy b—The Federal Reserye Board ruled 
—" that absorbing charges which should 
rightfully be collected from depositors 
and passed on to another bank, which has 
a deposit with the city bank, is the same 
as paying interest on that bank’s demand 
deposit. There is some doubt as to wheth- 


| er this ruling will remain effective, due to 


the fact that the reason for absorbing 
these charges by the city bank is, that it 
costs the bank less to absorb the charges 
than it does to collect them from cus- 
tomers and charge them back. So the ab- 
sorption is entirely for the purpose of 


| saving the city bank money, and not for 


the purpose of paying interest on demand 
deposits to a country correspondent. 
c—We still think that it is more clear 
to a checking account customer if he 
is told that the price of a checking ac- 
count is “so much per check,” rather than 
to tell him that his account must be an- 


* | alyzed by a complicated system of charges 


and credits. There are two reasons for 
this: one is, the customer understands the 
word “price” better; and the other is, it 
actually costs banks less money to charge 
a price per item than to analyze every 


| account. 


4) a—The purpose of safety paper for 

checks is to provide a sure indication 
of alteration, and when there is a white 
spot on a piece of safety paper, it is cer- 
tain that an alteration has been made. 
a—There are two places on a Post 

Office money order for indorsement. 
One is on the back where the payee signs 
if he wants to transfer the money order to 
his bank for deposit; the other is on the 
face where the bank must put its stamp 
as the receiver of the money from the 
Post Office. If the customer takes the 
order to the Post Office and gets the 
money, he then signs on the face rather 
than on the back. 


a—It would certainly cost as much 

per item to post 500 checks to an 
account as to post 50. Notice the empha- 
sis on “per item.” There might be some 
argument on the basis that, while the 
ledger sheet is in the bookkeeping ma- 
chine, additional items may be posted at 
less cost than if the sheet has to be taken 
out and put back in again another time. 
There is, of course, some little time re- 
quired for putting the sheet into the ma- 
chine and taking it out, But it is gener- 


ally agreed by accountants that the 
overall cost of handling 500 checks is so 
nearly the same as for handling 50 checks 
(when figured on a per-item basis) that 
no difference should be made in the serv- 
ice charges based on the number of 
checks. In other words, an account with 
50 checks should be charged no more per 
check than the account with 500 checks. 
d—American commercial banks have 
always made personal loans. We 
thought a few years ago when personal 
loans were being promoted so intensively 
that it was something new. The only thing 
new was the method of payment in reg- 
ular installments. Previous to that time, 
personal loans had been made payable in 
one total amount, and in many cases, they 
had to be renewed entirely too often, 
simply because it was not easy for a cus- 
tomer to accumulate a large amount to 
pay the loan at one time. 
8 | e—Possibly you were confused in the 
answers here and checked “perfora- 
tor” but a perforator is used only for can- 
celling checks, and transit items must not 
be cancelled; they must only be indorsed. 
The electric indorser would certainly 
indorse them much faster than a rubber 
stamp. The automatic register and the 
certifier are not suitable for this job. 
a—The Federal Reserve Bank for the 
Ninth Federal Reserve District is in 
Minneapolis. 
a—This is a term in common use in 
banks. But most commercial custom- 
ers are confused when it is used in: con- 
versation with them. If it is used with a 
customer, its definition should be given. 
iby 2—If you have never seen a $100 bill, 
ask one of your officers to show you 
one. It is a beautiful piece of paper. 
d—Bills of lading with the exception 
of order bills of lading (which really 
classifies under’ the heading of bills of 
exchange) invoices, and transit letters are 
not negotiable instruments. 
e—You may think that it never hap- 
pens that a bank’s check is drawn 
without the name of the state being given, 
but there are such checks. In the front 
part of the Bankers Directory is a list of 
transit numbers arranged in order of the 
number. By finding 50-449 in that list, you 
will discover that the bank mentioned is 
in Whitehall, N. Y. Any bank number 
with the prefix 50 is in New York State. 


d— 
c—A joint account is one which 
may be drawn against by either of 
the persons in whose names it is carried. 
ff] d—A table of holidays is published 
in the Bankers Directory and it is a 
good idea to examine it at least once a 
month to familiarize yourself with the 
holidays of the month. 
b—An instrument is not negotiable 
until it is in such form that it can be 
transferred for value to someone else. A 
traveler’s check cannot be transferred for 
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value to someone else until the buyer has 
countersigned it. As you know, a traveler’s 
check is signed when it is purchased, but 


there is another line on which it must be | 
countersigned before it can be negotiated. 
Without that signature it is not a nego- 


tiable instrument. 


i °- 


a, b, d—Post Office money orders may | 


be accepted for deposit if they do not 


contain more than two endorsements, and | 


one of those endorsements, of course, 
must be that of the payee. A bank’s stamp 
does not count as an endorsement. Ex- 
press money orders are also acceptable. 
An express money order is not usually 


limited as to the number of endorsements. | 


A note made payable to your bank and 
okayed by an officer is acceptable, al- 
though some banks follow the practice of 
issuing a Cashier’s check for the amount 
of the note in order to have the customer 
indorse it. The Cashier’s check is then de- 
posited. Banks differ in their policy in 
this regard. If your answer is based on 
your bank’s policy, you are correct. 


i) c—The words “or order” mean that 

the payee may order the instrument 
to be paid to someone else by indorsing 
and delivering it. If those words were not 
on the money order; that is, if it read 
“Pay to John Brown,” no one could cash 
it but John Brown, and so it would not be 
a negotiable instrument; for to be nego- 
tiable, an instrument must be so worded 
as to make it possible to transfer it for 
value by indorsement and delivery or by 
delivery. In this case, the money order 
reading “pay to John Brown or order” 
could be transferred only by John Brown 
indorsing and delivering it. If it read “pay 
to John Brown or bearer,” John Brown 
would not have to indorse it in order to 
transfer it to someone else for value. He 
would have to deliver it, however. If, for 
example, it was stolen, and John Brown 
could prove that it had been stolen, then 
the person who stole. it could not success- 
fully claim ownership in court. 


The Postwar Role Of Gold 


Pamphlet No. 8 in the Monetary 
Standards Inquiry by Charles O. 
Hardy, vice president, Federal Re- 
serve Bank, Kansas City. Published 
by The Monetary Standards In- 
quiry, 408 Graybar Building, New 
Yéok 17, NN... 

Those who are interested in the 
gold standard and, in fact, in any 
money standard, will benefit from 
reading this 26-page book in which 
the following phases of the problem 
are discussed: 

The Place of Gold in The World’s 

Monetary System 

Prerequisites of a Successful Gold 

Standard 
The Outlook for Gold After the 
War 

Restoration of the Gold Standard 

Gold Under Managed Paper Cur- 

rencies 
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Mustration shows COMMERCIAL CONTROLS Metered Mail Machine 


OUR post office is handling more 
mail than ever before—and with 
less manpower. Give it a “hand” by 
addressing mail clearly and correctly 
. . . by including the zone number . . . 
by observing all postal regulations 
. . and in your office, by using 
modern mail-handling equipment. 
CommerciaL Controits Metered 
Mail Machines seal, imprint, post- 
mark, count and stack outgoing letter 
mail, and account for all postage 
spent. They are also adapted for quick 
preparation of parcel post shipments. 
They eliminate sorting and cancelling 
operations in the post office—and in 
your own office, save manpower and 
speed production. 
Today the mailroom is “the heart 
of every office.” And it will gain fur- 
ther importance when Victory brings 


Let’s Give to the 
RED CROSS WAR FUND 








a faster-moving business world. So 
you should plan your new, postwar 
mailroom now—with the help of our 
specialists. 

Equipment for Complete Mailroom 
Service will be in production again as 
soon as we finish today’s big job of 
making .30 caliber M-1 Carbines for 
the Armed Forces. 


Metered Mail Systems . . . Postal and Parcel 
Post Scales . . . Letter Openers . . . Envelope 
Sealers . . . Multipost Stamp Affixers . . . 


COMMERCIAL 


CONTROLS 


NATIONAL POSTAL METER 





A Pennsylvania Bank 


Makes A Clear Statement 


Of Condition 


(Continued from page 110) 


CAPITAL ACCOUNTS 


Common stock 
That is the par value 
(100) of the 1500 shares 
of our stock owned by 
265 local people. 

Surplus 
That is part of the 
money earned b the 
bank and not paid out 
in dividends, and kept 
by the bank for added 
protection. 

Undivided profits 
That is also 
earned by the bank and 


$ 150,000.00 


100,000.00 


27,555.63 


not id out—an addi- 
tio’ reserve. 
—_ 
That is money earned 
and laid aside to pay 
taxes and pay any losses 
which might occur. If 
not needed—this also 
becomes an undivided 
profit reserve. 
Total capital accounts 
This is the _ total 
money belonging to the 
stockholders, which is in 
the bank as an added 
a to the deposi- 
or. 


Then the Assets 

Loans and discounts 
Detailed—these consist of: 
$490,110.00 loaned to 
owners of real estate, all 
secured by a ist lien— 
on not more than a 60% 


‘Reconversion” 


is not entirely 


in the future 


‘*Reconversion”’ crops up with in- 


creasing frequency in discussions of 


the future of commerce and industry. 


This bank made a major contribution 


to putting many manufacturers on a 
war footing. It is already planning to 
perform an equally important service 


to American business when “‘reconver- 


sion’’ applies in general instead of to 


occasional cases. 


When, with victory won, the task of 


reconversion becomes the major prob- 


lem of American business ... The 
Philadelphia National Bank will be 
prepared ...as it has always been 
prepared during its 140 years of service 


to the banking needs of this country. 


THE 


PHILADELPHIA 
NATIONAL BANK 


ORGANIZED 1803 - PHILADELPHIA, PA. 
RESOURCES OVER $750,000,000 


MEMBER OF FEDERAL DEPOSIT INSURANCE CORPORATION 


4,691.89 


282,247.52 


$ 720,520.48 


on farms, business piasen 
and residences and the 
oa payments on these 
loans have made them 
average at present not 
more than 20% of the 
real estate securing 
them. 
$56,953.00 secured by col- 
lateral consisting of 
Government bonds, life 
insurance policies as- 
signed, other bonds and 
stocks, etc. In every case 
—the collateral could be 
sold today for more than 
the loan. 
$50,129,46 secured by 
leases on farm tractors 
and machinery, refrig- 
erators, automobiles, etc. 
Originally made on not 
more than a 2/3 basis— 
and now paid down to 
an nce i of 10% of the 
collatera 
$83,960 secured by mu- 
nicipalities, trust agree- 
ments and business 
statements, all redis- 
countable at Federal Re- 
serve. 
$24,412 loans made with 
endorsement of property 
owners. 
$14,956.02 made to indi- 
viduals who are prop- 
erty owners—but each 
individual loan too small 
to enter mortgage or 
judgment. 
United States government 
obligations ooeee- $1,622,753.64 
$498,000.00 of these ma- 
ture in 1943. $348,000.00 
of these mature in 1944. 
Some of the balance 
comes due each year 
with the longest matur- 
ing’ in 12 years. The ac- 
tual market value of 
these as of today is $1,- 
640,655 
Obligations of states and 
political subdivisions 
These are bonds of local 
boroughs and townships 
and City of New York. 
The actual today’s value 
is $48,775.00. 
Other bonds, notes, 
debentures 
$50,000 of these 
Federal Insured Credit 
Banks. $96,929.56 are all 
other bonds we hold in- 
cluding railroads, indus- 
trial, countries of South 
America and Europe, etc. 
The actual market value 
of these securities as of 
today is $172,470.00. 
Corporate stocks 
This is 138 shares of 
Federal ‘Reserve Bank 
Stock which we are al- 
lowed to buy as a part- 
ner in the Federal Re- 
serve System. 
Cash, balances in other banks 
—cash items, etc. 
This is the amount of 
cash which we carry in 
our vault—or with Fed- 
eral Reserve and city 
banks, available at a 
moment’s notice for any 
unexpected need. 
Bank premises, furniture 
and fixtures 
This is the depreciated 
price at which we carry 
our bank building, 
vaults, and all equip- 
ment. 
Real estate owned other than 
bank premises 
These are 2 lots 99x295 
on forth - Pine Sst.— 
which we have for sale 
at $1000. 


Investments representing 
other real estate ....... 
These are properties 
sold under agreements 
which if not paid would 
come back under “other 
real estate.” Most of 
them are over half paid. 


Other assets ... 
This is a questionable 
ftem of undetermined 
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44,000.00 


146,929.56 


6,900.00 


743,170.32 


62,084.00 


12,730.45 


95.95 
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value carried in this 
manner. 


—o— 

Just suppose that every depositor 
wanted all his money at one time.— 
Then of the above assets 


the U. S. Government’s could 
be sold at once for 

the municipals could be sold 
at once for 

the other bonds could be 
sold at once for 

the Federal Reserve stock 
would be redeemed at.... 

the cash and bank balances 
are now available 

the notes secured by trust 
receipts—statements, etc. 
are immediately  redis- 
countable for 

the notes secured by col- 
lateral could be imme- 


$1,640,655.00 
48,775.00 
172,470.00 
6,900.00 
743,170.32 


83,960.00 


diately paid or collected 
or 56,953.00 
of our R. E. loans several 
agencies would be glad to 


pay cash for 324,359.56 


That means that within a few days 
we have the cash to pay every dollar 
of Habilities. We would still have as 
belonging to our stockholders: 
The bank building with all 

its equipment 
Other real estate 
Loans secured by R. E. 

under agreement 
Loans secured by leases.... 
Loans secured by endorse- 

ment of R. BE. owner 
Loans to R. E. owners not 

entered 
R. E. liens not sold 


62,084.000 
324.00 


12,730.45 
50,129.46 


24,412.00 


14,956.02 
165,750.44 
Available to do business 


without a cent of deposi- 
tor’s money $ 330,386.37 


That is what is meant by a bank being 
strong and liquid. 


This Is A Good Time To 
Get Publicity For Banks 


(Continued from page 112) 


each picture reminds that the man 
is “on leave of absence from the 
Merchants National Bank,” in con- 
trast to many others which list So- 
and-So as a “former employee” of 
this or that firm. 


Some of the foregoing examples 
may not be applicable to all com- 
munities, but they nevertheless 
should serve their purpose—to show 
that there is “live” news in all 
banks and to show some of the 
sources which bankers may utilize 
today to obtain more publicity for 
their institutions. 


Mobile Now Allows 
Delayed Returns 


At the annual meeting oi -our 
Clearing House Association, we 
changed our rule relative to dis- 
honored items. Our old rule re- 
quired that they be returned same 
day as received. Our new rule al- 


lows until the next day to return 


these items.—Thos. M. Moore, man- 
ager, Mobile Clearing House Asso- 
ciation, Mobile, Ala. 
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Nation-wide- 
Contacts 


Built up over a period of 80 years 
of service to correspondent banks, 
the nation-wide contacts of The 
First National of Chicago assure 
prompt efficient handling of all 
bank-to-bank services. 


Your account is invited. 


The First National Bank 
of Chicago 


Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Former Banking Editor 
Writes Religious Book 


BACK TO CHRIST. By Elmer 
H. Youngman. 346 pages. Published 
by the author, 20 Midwood Street, 
Brooklyn, 25, N. Y., $3.00. 


After serving for some fifty 
years as editor of The Bankers| 
Magazine, Mr. Youngman has 
turned his attention to something 
he considers of great importance in 
the present condition of the world, 
and that is the “religion of Jesus,” 
which he proposes as a remedy for 
the existing disorder and unrest. 

He sees a distinction between 


+ 


this religion and that commonly 
accepted as such. Whether his 
views in respect to this are right or 
not—and many will think they are 
not—nevertheless it may serve a 
useful purpose to have, in these dis- 
turbing times, fresh attention given 
to the life and teachings of Jesus of 
Nazareth, and this the author has 
done with evident sincerity. 


Frequent runs increase posting 
time. 


More banks are finding it possible 
to invite school classes to view the 
operations of the bank. 
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Loans On Farm 
Equipment Increased 
In Spite Of Shortage 


(Continued from page 111) 
remunerative business with the 
dealers themselves. The past two 
years have offered many farm ma- 
chinery floor plan loans. If the 
dealers are also farmers, cattle 
raisers, or dairy farmers, we have 
found an outlet in many good farm 
loans to them. 


Our agricultural representative is 
not. actually employed to pass on 
farm credit, but to develop new 
business. In the early spring it is 
eur plan to have him visit the 
farmers, talking over with them 
their situation for the coming sea- 
son. This is one method of promot- 
ing additional business. During the 
summer months he travels through 
the countryside looking over crops, 
and viewing our collateral. In the 
fall he makes a harvest check. We 


SHE HAS THE VOICE 
WITH A SMILE, TOO 


She’s your personal representative at the 
telephone company — the girl in the 


Business Office 


Piss TimE you'd like to know anything 
about service, or equipment, or bills, or ] 
wartime telephone regulations, she’s there 


to help. 


Sometimes, because of the war, she cannot 
give you the exact type of equipment or ser- 
vice you want — or just when you want it. 


But you can be sure of this: 


She will do her very best at all 
times and do it promptly, efh- 


ciently and courteously. 


When you are calling over war-busy Long Distance wires, the 
operator may ask you to “please limit your call to 5 minutes.” 


That's to help more calls get through during rush periods. 


BELL 
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The Loan-Building Plan In 
Four Senterices 


1. Farm equipment financing 
has kept up earnings on install- 
ment loans when other types 
were falling off. 


2. An agricultural representa- 
tive was employed to call on 
farmers to discover when they 
would need funds. 


3. He called on farm imple- 
ment dealers and urged them to 
keep him informed of any pro- 
spective sales of new or used 
equipment which would need 
financing. 

4. When a loan is in prospect, 
the bank’s representative visits 
the farm and appraises the 
farmer's methods and assets. 


have found that the farmers like 
this contact, and it gives them a 
feeling of very close relationship 
with their bank. 

You may feel that the foregoing 
program makes a loan acquisition 
cost prohibitive. Study your com- 
munity. If your area is a produc- 
tive one agriculturally, with good 
dairy and cattle farms, you will 
readily see that you have a reser- 
voir of potential farm business. A 
trained man in this field can pro- 
duce a volume of loans that you 
cannot otherwise get. This volume 
more than warrants his salary and 
costs. We have acquired thousands 
of dollars of business in this man- 
ner, and encouraged our farmers’ 
good will. 

Of course, we must recognize 
Federal competition which has been 
widely discussed and written about. 
We feel that if these loans are han- 
dled intelligently this competition 
need not be feared. We are equipped 
and prepared to handle the busi- 
ness, and we are entitled to it. 
Naturally, we are referring to de- 
served farm credit extended on a 
business basis, and not distress 
loans. 

What is going to happen to this 
farm program after the war? The 
loan tactics will undoubtedly have 
to be adjusted. In serving good 
agricultural and dairy communi- 
ties, there will always be oppor- 
tunities for good loans. To enjoy 
continued success in this field, you 
will certainly have to do more than 
sit at your desk and let the farmer 
come to you. 
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What Does The Depositor 
Want To Know About 
Your Service Charge? 


(Continued from page 116) 


charge of $1.50 on his statement is 
correct. 

How much should a bank charge? 
It would appear to be impossible 
to determine this for all banks. We 
know of two banks that are charg- 
ing 10 cents per check. We know of 
several that are charging five cents 
per check. And others have other 
rates. 

If the charge is the proper 
amount to give the bank the needed 
compensation in fees, it is likely to 
be considered fair by the customer. 

Don’t you remember the time 
when banks were paying as high 
as 4% interest on savings accounts? 
When bankers began to realize that 
they were not earning enough to 
pay that amount to the customer, 
many threw up their hands and 
said: “The customers will all with- 
draw their savings if the interest 
were reduced.” 

The interest was reduced, how- 
ever, and customers did not with- 
draw their savings. 

It has been reduced many times 
until now there are some places 
where no interest is paid at all on 
savings deposits. And still the sav- 
ings remain in the bank. That is 
because a savings account is of 
value to a customer for reasons 
other than the interest he receives. 
Most customers use a savings ac- 
count, if it is of the right type, to 
discipline themselves in laying 
away money regularly for future 
use. Only very large estate accounts 
may be considered as definitely 
concerned with the amount of in- 
terest. 

Most of the arguments among 
bankers on service charges have 
been based upon details and not 
upon principle, 

In the December issue of this 
magazine C. L. Hufsmith argued 
that there should be no credit al- 
lowances to customers. Some of our 
friends were very much opposed to 
Mr. Hufsmith’s idea. We wonder 
how many bank customers -have 
ever argued the point as to whether 
they should be given a credit for 
their balances—unless the idea has 
been put into their heads by some 
of us? 

We wonder, too, whether the cus- 
tomer would complain if, after tak- 
ing his earnings credit into account, 
his bank arrived at a flat price per 
check, or per ledger item—a price 
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NEW MSCULLOUGH 
BANK ADVERTISING 





32 E. Georgia St. 


SEND FOR SAMPLES! 


Check the material in which you are interested, send this adver- 
tisement to us, and we will mail samples at once. 


] NEW PERSONAL LOAN FOLDER 
|] NEW PERSONAL LOAN BLOTTERS 


[_] NO-MINIMUM-BALANCE CHECKING 
ACCOUNT FOLDER 


|] BANK MONEY ORDER FOLDER 


The McCULLOUGH @. 


, Inc. 


INDIANAPOLIS 4, INDIANA 








Out-of-Town Banks 


Out-of-town banks and bankers will find here 


complete banking facilities for prompt and 


economical handling of accounts in Chicago. We 


would appreciate the opportunity of serving you. 


Crry Narionat Bank 


AND TRUST COMPANY of Chicage 


208 SOUTH 


LASALLE STREET 


(Member Federal Deposit Insurance Corporation) 


which, from his standpoint, seemed 
reasonable. 

One banker will argue that there 
must be a maintenance charge; an- 
other says that this is all wrong— 
the charge should be based on ac- 
tivity. 

Another argues vehemently that 
a different price should be charged 
for a deposit than for a check; 
while he is opposed by a man who 
says that the charge should be 
based upon ledger entries, for, he 
argues, it costs just as much to 
enter a deposit as it does a check. 

Banks in one city make a differ- 
ence in their charge per check be- 


tween those drawn on correspon- 
dents and on other out-of-town 
banks. As a matter of fact, their 
schedule reads: “Items handled on 
correspondent city banks up to $50 
—four cents each; $50.01 up to $100 
—five cents each; each additional 
$100—two cents; checks on other 
out-of-town banks—six cents each. 
What a complicated schedule that 
is and how can a depositing cus- 
tomer know whether the check is 
drawn on the bank’s city correspon- 
dent or on some other out-of-town 
bank. Very few depositors know 
what a correspondent bank is. 
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It may be that the cost of han- 


dling an item which cannot be 


cleared through a city correspond- 
ent, or which is not drawn on the 
city correspondent, is different 
from one for which you get imme- 
diate credit. But that should be 
your affair exclusively and should 
not be put into the schedule to con- 
fuse the customer. 

One banker argues that the only 
fair way to compute credit is to 
take the average balance for the 
month. Another one says that he is 
all wet because the bank cannot 
lend more than the lowest balance. 
Why should time be wasted on this 
argument? If each man is positive 
that he is right, let him use his own 
basis for determining what his 
charge per check shall be. Then let 
him mention only that price per 
check (or the price per ledger 
item) to his customer, and not all 
of the details of arriving at that 
price. 

Some banks have tables of fig- 
ures in which charges are shown 
by what is called the short analysis 
method. One such table has 150 
items. Wouldn’t the customer be 
less confused if he was told that 
these 150 items are all based upon 
the price of four cents a check? 
Why couldn’t that customer be told 
simply without the use of a com- 
plicated table that the price is four 
cents per check, if his balance is 
under $500, and three cents per 
check if it is over $500? 

What we are trying to emphasize 


is that complicated schedules con- 
fuse customers. The customer in the 
Michigan bank was willing to pay 
five cents a check rather than to 
pay less when the amount was ar- 
rived at by a complicated schedule 
which he could not understand nor 
could he audit the charge. 

If the service charge levied 
against most bank accounts 
amounted to two or three thousand 
dollars a month, perhaps it would 
be necessary then to explain to the 
customer how the charge was com- 
puted; but when most charges are 
less than a dollar (as is common 
in many banks) the customer is 
less satisfied when the details are 
given to him than if he is told that 
the price is five cents a check, or 
any other price determined upon 
by the bank. 

Let’s quote a flat price for check- 
ing account service. . 


Statistical Yearbook Of The 
League Of Nations, 1941-42 


League of Nations Publication 
1942, II.A.8. Pages: 279; Addendum 
of 79. Price: paper $2.50, cloth 
$3.50. United States Sales Agent: 
International Document Service, 
Columbia University Press, Box 
F13, 2960 Broadway, New York 27. 

The need for impartial facts and 
figures about the nations of the 
world is greater than ever before, 
as the prospect of victory in 1944 
brings the problem of postwar re- 





THE GROWTH of this organization parallels the period of 
marked industrial expansion which began with the turn of 
the century. Confining itself to well established communities 
and corporations, this house has been identified with the 
original underwriting and distribution of bonds, notes, and 


debentures of representative borrowers in practically all 


major fields and localities of the country. 


CHICAGO, 201 S. LASALLE STREET - NEW YORK, 35 WALL STREET 
AND OTHER PRINCIPAL CITIES 





HALSEY, STUART & CO. INc. 











construction closer to reality. The 
sixteenth edition of the STATISTI- 
CAL YEARBOOK reaches across 
a broad field, presenting in 106 
tables reliable statistics on territory 
and population, employment and 
unemployment, agricultural, min- 
eral, and industrial production, in- 
ternational trade, currencies and 
banking, interest rates, prices and 
cost of living, and public finance, 
for all the countries of the world. 
The figures cover the year 1942 and 
the first nine months of 1943, and 
the tables include statistics for 
previous years, for purposes of 
comparison. 

Special features of topical inter- 
est have been added to the usual 
collection of tables, which are ac- 
companied by a wealth of explana- 
tory material. These features deal, 
for example, with territorial 
changes that have occurred at vari- 
ous stages of the war, government 
receipts, expenditures and indebt- 
edness, including war spending in 
the principal belligerant countries, 
and currency equivalents fixed by 
armies of occupation in Europe, 
Africa, and Asia. 


Industrial Accounting War 
And Post-War Problems 


Published by the National Asso- 
ciation of Cost Accountants, 385 
Madison Avenue, New York 17, 
N.Y. 

This book includes the papers 
presented at the 24th Convention 
of International Cost Accountants 
held in June, 1943. It is divided 
into five parts with the following 
general titles: 

I. War Contract Problems 

II. War Contract Termination 

III. Wartime Industrial Account- 

ing Problems 

IV. Wartime Problems in the 

Presentation of Financial 
Statements 

V. Post-War Problems 

Some of the important subjects 
treated by various accountants are 
the following: 

Cost Determination Under Au- 

dited War Contracts 

Recent Developments and Trends 

Affecting War Contract Ac- 
counting 

Renegotiation of War Contract 

Prices . 

Cost Control in Wartime 

Wartime Inventory Problems 

Preparation for Post-War Prog- 

ress 

Budgeting for the Transition 
Period 


BANKERS MONTHLY 





ee oe 46 hel 


~~ hee ted AO nt ee OO Oe 





iS Be we 


led 










Have You Any 
Foreign Maps? 


The War Department is search- 
ing for foreign maps of ALL areas 
outside of continental America, to 
be used by Army Map Service, 
Washington. 


Needed 


City plans and port plans on a scale 
of not less than 1:25,000. 

Road maps, topographical and geo- 
logical maps not smaller than 
1:1,000,000. 

Important foreign atlasses, 

Guide books, place-lexicons, gaz- 
eteers and postal guides. 


Not Needed 


Maps printed in the United States 
or Great Britain, such as Na- 
tional Geographical Society, and 
the like. 

World War I maps. 

The more recently issued publica- 
tions preferred. 

Please state whether your mate- 
rial is a gift to the War Department. 
If you prefer to lend it, reproduction 
will be made and the originals re- 
turned to you. 

Forward all material to War De- 
partment Office in your area: 

Chicago Library Branch, Army 
Map Service, 79 W. Monroe Street, 
Chicago 3, Illinois. New York 
Library Branch, Army Map Service, 
1270 Sixth Avenue, New York City 
20, N. Y. San Francisco Library 
Branch, Army Map Service, 75 New 
Montgomery St., San Francisco 5, 
California. 


The Proper Distribution 
Of Bank Stock 
The Superior Bank 


1. Stock well distributed and held 
by representative business men of 
the community. 

2. No small stockholders (no 
stockholder, bank employees ex- 
cepted, owning less than 5 shares 
of stock). 

3. No trust or estate controls the 
bank through stock ownership. 

4. Officers and employees repre- 
sented as stockholders, 

5. Directors own more than quali- 
fying shares. 


The Intermediate Bank 


1. Stock held by small number of 
shareholders. 

2. Control of the bank is through 
stock ownership of directors. 
3. Officers and employees not well 
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represented as stockholders. 
The Retrogressive Bank 


1. Control of the bank vested in 
president or several directors or 
estate through stock ownership. 

2. Majority of directors own only 
qualifying shares. 

3. Impossible for officers and em- 
ployees to acquire stock. 

4. Directors have first call when 
any stock is offered for sale. 


From a Management Rating Chart for Banks 
distributed by Marshall Corns and Company, 
Inc., 39 S. La Salle St., Chicago. 





Inter-War Currency Lessons 


By John Parke Young, U. S. Depart- 
ment of State, Published by the 
Monetary Standards Inquiry, 408 
Graybar Building, New York 17, 
New York. 

Some of the sub-headings in this 
small pamphlet will give an idea as 
to the type of discussion. These 
sub-headings are: “Inflation Dur- 
ing* the Two Wars,” “Currency . 
Thinking After the First World 
War,” “Currency Reconstruction in 
Retrospect,” “Lessons from Inter- 
War Experience.” 














Federal Intermediate Credit Bank 
Consolidated Debentures Offer... 


Liquidity 


5 always have a ready market. When their 
maturity is six months or less they may be purchased 


by Federal Reserve Banks and are acceptable as 


collateral for fifteen-day loans to member banks. 


The debentures are legal investment for trust funds, 


insurance companies and savings banks in New York 


and other states. They are eligible to secure fiduciary, 


-trust and public funds controlled by officers of 


the United States. These joint and several obligations 
of the twelve Federal Intermediate Credit Banks 
are issued under authority of the Federal Farm Loan 


Act, as amended. Maturities from three to twelve 


months are offered regularly for subscription. 


THE FEDERAL INTERMEDIATE CREDIT BANKS 


Information regarding the Consolidated Debentures, 
issued by these Banks, may be obtained from 


CHARLES R. DUNN, Fiscal Agent 
31 Nassau Street, New York 5, N. Y. 





Equipment And Supply Ideas 


JOTTINGS FROM THE BANKERS SECRETARY'S NOTEBOOK 


USE the coupon below — it’s easier than a letter — to get 
our specialized help on any purchasing problem. 
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Coin and Currency Trays 
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100 Flags 

101 Forms 

102 Forms, One-Time Carbon 
103 Forms, Continuous 

104 Fountain Pens 

105 Furniture 


106 Glass Signs 
107 Globes 
108 Gummed Tapes 


108 Honor Roll Plaques 
110 Index Tabs 


111 Ink 
112 Inks, Duplicating Machine 
113 Ink in F 


orm 
114 Inter-Office Communicating 


Systems 
115 Interest Calculators 
116 Interest Computing Machines 


18 See ae 


153 Public Relations Advertisi 


188 R teh Envelopes 
156 Rubber Bands 
157 Rubber Stamps 

158 Safes, Fire and Burglar Proof 
159 Sate Deposit Box Key-Hole 


<r 

Safety Paper Suppliers 

164 — Home and 

165 Scales, Postal and Parcel Post 
em 


68 
169 Seals, Coin Bag 
170 Seals, Corporation, Notary, etc 
171 Bronze 


Stamp Peds 
174 Machines and Staples 
175 Steno Note Books 
176 Stene Note Book Holders 
177 $ Files 
178 ies, Bank and Office 


117 ion, Adding, Posting Ma- 
1 


118 Lamps, Desk 
119 Lamps, Filing 
20 Lamps, 


1 
121 Lamps, S 
122 Lamps, Teller and Counter 


ent 


128 Machine Bookkeeping Forms 
127 Mailing Equipment 
128 Maps 


129 Mats 
130 Metered Mail Systems 
131 Money Orders 


198 Waste Baskets 
199 Watchman vy ie any bray 
200 Window and Lobby Displays 


COmIOR—— PASTE THis COUPON ON A PENNY POSTCARD ———_OEI0 


THE BANKERS SECRETARY, 
Rand M°Nally & Co., 536 So. Clark St., Chicago 5, Ill. 


Please have sent us buying information on 


To Prevent Papers Being 
Damaged By Fire 


A new product known as Insul- 
Amp is designed to help prevent 
the charring of papers stored in 
safes and fires resisting file cabi- 
nets. The manufacturers, Brush- 
Punnett Co., Rochester, N. Y., state 
that safes lose as much as 40% of 


How the protective device fits into a 
sate. 


their fire protection value from old 
age, and more if insulation has been 
fractured by moving or burglary. 
During a fire, the contents of safes 
may be charred or destroyed be- 
cause the heat resistant quality of 
the insulation~has been reduced. 

When fire occurs, Insul-Amp pro- 
duces a chemical vapor shield 
which holds the heat in check. 
Even though the inside temperature 
of a safe should reach 400% F.—the 
charring point of paper—one unit 
of Insul-Amp per cubic foot will 
lower the temperature 17%. The 
manufacturer says Insul-Amp “eats 
up heat,” and keeps the tempera- 
ture below the charring point for 
two hours, The price is low—only 
$2.00 per unit. 


New Type Letter Tray 


After an improvement has been 
made in a product which has been 
used for years, we all wonder why 
the idea was never conceived be- 
fore. There has recently been devel- 


BANKERS MONTHLY 





oped a new type letter tray with 
the side toward the person who 
uses the tray taken away. Certainly 
it is easier to put papers into a bas- 
ket of this sort, especially into the 
lower tray. 

The idea was developed by the 
Wells Office Furniture Co., 410 
South Wells Street, Chicago, and 
the tray is made of materials which 
are not critical. It is built of fine 
hardwood with smoked _ glass 
shelves. It is finished in either oak 
or walnut and, in fact, may be had 
in other finishes. It is made for both 
letter and legal size paper, but only 
in the two tier style. 


Calendar On Stamp 
Pad Cover 


To facilitate setting date stamps 
correctly, the Louis Melind Com- 
pany has manufactured a stamp pad 
with a 1944 calendar on the cover. 


No doubt this type of pad will be 
popular and this company will con- 
tinue to manufacture pads with 
calendars on the cover from now 
on. The address is Louis Meland 
Company, 362 W. Chicago Avenue, 
Chicago 10, Illinois. 


Payroll Calculator 


Overtime, as well as straight time 
payroll calculations, can be figured 
in a jiffy with a new and improved 
model payroll calculator now being 
manufactured by the Berger- 
Brickner Company of 433 South 
Spring Street, Los Angeles 13, 
California. 

Forty hours plus overtime are 
calculated in one operation on one 
side of the device for those who re- 
quire total pay check only. The 
reverse side is used for figuring 
straight time and overtime as sep- 
arate items. 


BANKING ENVELOPES 


For Filing—Mailing—Advertising 


Expanding Envelo welock Locking 
Envelopes, Safe Rion E nie Ries, ie Trust 
Department Files and Credit 
pecial Envelopes. 
Send for complete catalogue in color 


AMES oY smVSLOPe COMPANY 
21 Vine Street 
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BANK MONEY ORDERS 


AND 


MONEY ORDER REGISTER 











ARRANGED TO COMPLY WITH 


A. B.C. CIRCULAR NO. 26 


‘DUPLICATING MONEY ORDER 


Bank Money Order with stub receipt and separate application 
form. Body of application is used as a carbon duplicate of 
Money Order. Both forms specially overprinted for your bank. 


TRIPLICATING MONEY ORDER 


Bank Money Order, Register copy and customers receipt, used 
with carbon paper. All forms specially overprinted for your 
bank. 





MONEY ORDER REGISTER 


A bank register form, somewhat similar to a draft register, and 
substantially bound. A book recording 8,000 Money Orders only 








costs i 00. 











“AMERICAN BANK SUPPLY co. 


(MARSHALL T. LEVEY, President) 


INDIANAPOLIS 4, IND. 


All hourly rates of pay from $0.40 
to $1.74 with a.half cent spread be- 
tween rates; and time periods up to 
80 hours with divisions of tenths 
and quarters of an hour are covered 
by the new model calculator. This 
new Berger-Brickner payroll com- 
puter is made of tempered masonite 
and lacquered wood, and sells for 
$7.50. 


One posting a day saves book- 
keepers. 


The stock-in-trade of the criminal 
is the ignorance of his victim.—uU. 
S. Secret Service. 


Every new employee should have 
a training in the design of U. S. 
currency and counterfeit currency. 


Train customers to think of (and 
use) bank credit as a construetive 
tool, rather than a last resort. 


DESK :::: NAME PLATES 


On Mahogany, Walnut or Oak polished 
Gold = white letters, beveled plate glass top. 
Send for our illus. folder for "for styles and prices. 


TEREUE RNASE) 


Rm. 304. 10 W. 47th St., N. Y. 19, N. ¥ 





» HONOR ROLL 
PLAQUES 


Impressive tributes to those inthe 

" Services. Cast in durable, non-critical 
material that closely simulates endur- 
ing bronze. 


UNITED STATES BRONZE 
SIGN CO., INC. 
570 BROADWAY, NEW YORK 12, N. Y. 
CA 6-4792 


BANK SIGNS 


THAT LOOK LIKE 


SOLID BRONZE 


Fashioned entirely of non-crit- 
ical materials. Bright, RAISED 
satin-finish letters on mottled, 
statuary brown background. 


LEGIBLE @ DISTINCTIVE © DURABLE 


Send approximate measure- 
ments for FREE full siz 
PREVIEW SKETCH. 


Also Bronze-Like Desk Signs 
UNITED STATES BRONZE 


SIGN CO., INC. 
570 wR. New York 12, N. Y, 

















10% to 40% 





An order for as little as $10 worth 
of ribbons and carbon paper receives 
a 10% discount. Discount rates in- 
. crease—up to 40% —according to the 
size of your orders, with purchases 
of carbon paper helping you earn 
larger discounts on ribbons, and 
vice versa. As an extra convenience, 
Burroughs makes deliveries as 
needed, to assure you fresh supplies 
and no storage problems. 


Plain or carbonized roll paper and 
other quality supplies for practically 
every type and make of business 
machine also at substantial savings. 
For prices and terms, call your local 
Burroughs office or write direct to— 


Burroughs Adding Machine Company 
Detroit 32, Michigan 








Mr. Wellsman offers this form of check for personal accounts as one which will 
avoid confusion in transit and bookkeeping departments because neither the check 


number nor the date are on the right end. 


Standard Forms 





Should Be Revised 


I was very much interested in 
reading the article in the January 
issue of Bankers Monthly entitled, 
“Checks That Cause Errors.” In 
common with other banks we have 
been experiencing a turnover of 
personnel in our proof and book- 
keeping departments within the past 
few months. I have been devoting 
much time to these departments, 
assisting and educating new em- 
ployees. It has been interesting to 
me to observe the causes for new 
people in a bank making many more 
errors than our experienced per- 
sonnel. S 


The cause of most of the errors 
has been the poor arrangement of 
amounts, dates and numbers of 
checks on the check forms. I agree 
with your article that the amount 
of the check should be “at the right- 
hand edge where it belongs,” which 
is the natural place for a lister to 
look for the amount of the check. 
I cannot understand, however, why 
the standing committee for review- 
ing the recommended standard 
forms for bank checks, which were 
adopted in 1925, still persists in 
putting practically all the figures on 
the checks as close to the amount 
as possible. 


Certainly no one could blame any 
lister for listing the checks shown 
on page 13 of your article for $32.69, 


| but when you state, as you do on the 
| same page, “It is easy to see that if 


LIGHTNING FAST ERASER 


SEE YOUR Propel-Repel INK AND TYPEWRITER 





the recommendations of the stand- 
ing committee are followed there 
will be no delays and fewer errors 
in bank operating departments” I 
feel there is opportunity for debate. 

Taking the examples of standard 
forms printed at the top of Page 14; 
why place the number in the upper 
right-hand corner of the check 
where a new girl could very easily 
list the number as the amount, when 
the number could just as easily be 
placed in the lower left-hand corner 
near the panel margin so that only 
the amount would appear on the 
right-hand edge? 

The same principle applies on the 
middle form where the number, 
date and figures are all within one 
square inch so that the number of 
the check might easily be taken for 
the amount. In this case, it would 
seem to me that the number could 
be placed -in the lower left-hand 
corner with a slight re-arrange- 
ment and the city and date line 
moved farther over toward the cen- 
ter, thus keeping all other figures 
away from the amount. On the 
lower form, the number could be 
very easily moved to the lower left- 
hand corner. 


My recent experience has shown 
that new clerks can very easily list 
the number of a check for the 
amount and I am suggesting these 
changes for consideration ih order 
that they might be forwarded to the 


USES “MAGIC” 
FYBRGLASS REFILLS 


THE ERASER CO., Inc. 
Syracuse, 2, N.Y. 
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committee which reviews the print- 
ing of checks at their next meeting. 
I am enclosing a sample of one of 
our checks to show how we have 
arranged ours so as to have no other 
figure near the amount. 


I am very much pleased to see 
your publication bringing these 
matters to the attention of the 
banks, but do question your sug- 
gestion for having banks obtain- 
ing reprints of the forms as printed 
to be handed to customers as the 
ideal forms for bank checks.—F rank 
G. Wellsman, First Assistant Cash- 
ier, The First National Bank of 
Malden, Mass. 


“We're Victims Of 
Poor Check Design” 


We have been a victim, like other 
banks throughout the country, of 
the trend to abandon standardiza- 
tion in check forms which has been 
quite noticeable since last spring, 
when the 5% Victory and 20% 
withholding taxes were inaugu- 
rated. 


Manufacturers of checks have 
been selling corporations and busi- 
ness concerns beautiful employee’s 
stubs of sizable length and ignoring 
the banking fraternity, when print- 
ing checks, one-half of the size of 
the stub, not to mention errors in 
construction in the printing matter 
of the check. 


Every bank in the country should 
congratulate you on your inaugu- 
rating a movement toward stand- 
ardization and at the same time 
support you.—W. A. Taylor, Cash- 
ier, Community National Bank of 
Pontiac, Pontiac, Michigan. 


Gold Scales Still In Use 


I am referring to your issue of 
January, 1944 under your heading 
“Who’s Who in Banking.” The pic- 
ture of the gold scales displayed by 
the Security Trust and Savings 
Bank of San Diego resembles the 
set which we have and did use up 


IMMEDIATE DELIVERY 


These es Files = 
stand all abuse. 
built out of 275 Ib. test or 
board and rein- 
forced with steel not only 
on the shell but at the four 
corners of the drawers as 
well. They are beautiful in 
appearance, finished in 
= B ye" olive green 
* match ng reg- 
ular active office Kies. 


HEDENKAMP & CC 
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until the time of the restriction 
placed on gold mining. 

Most of the gold mined in our 
section is of the placer type or fine 
gold, and we have advanced money 
for payroll and other expenses 
against the deposit of the gold dust, 
retort sponge or brick. 

We felt that the above might be 
interesting due to the fact that our 
seales are actually in use when our 
mines and prospectors are in opera- 
tion—A. N. Dyer, Manager 
Grangeville Branch, The First Na- 
tional Bank of Lewiston, Grange- 
ville, Idaho. 


Nebraska Banks Should 
Make Money On 
Small Loans 


A new law governing personal 
loans and regulating the interest 
rate on them allows Nebraska 
banks, if they register under the 
law, to charge at a rate not exceed- 
ing 18% per annum on that part of 
the unpaid principal balance not in 
excess of $1,000 and not exceeding 
12% per annum in excess of $1,000, 
computed as simple interest on the 
unpaid balances of the principal 
amount actually received and re- 
tained by the borrower. 

Another interesting provision of 
the new law is the following: 
“Every such loan shall be repayable 
within a period of 24 months in ap- 
proximately equal or declining in- 
stallments of principal or of prin- 
cipal and charges combined, at ap- 
proximately equal intervals and 
may be prepaid in whole or in part 
at any time. One or more of the 
periodic installments may be accel- 
erated or deferred when the bor- 
rower’s chief source of income 
makes such arrangement necessary, 
if the note or contract so provides 
and approximately one half of the 
entire amount be payable in the first 
half of the full period of the loan, 
and approximately one half of the 
entire amount in the last half of the 
full period of the loan.” 


New improved style. Save 24% 
of time in machine filling. Pop 
open instantly with slight pressure 
of thumb and finger. Pack flat for 
storage and ‘shipping. 

Made of “Steel-Strong” Kraft 


overweight paper, in six standard 
colors for pennies, nickels, dimes, 
quarters, halves, and dollars. 


SAVE SAVE 
TIME SPACE 
Ask your bank supply dealer to 
demonstrate their storage- and 


@peration-economies. Also for 
free bank imprint offer. 


The CL.DOWNEY CO 
NINTH and COLFAX AVE. 
HANNIBAL, MO. 


CLAR-0-TYPE 


CLEANS 
TYPEWRITER 
TYPE - 
INSTANTLY 


encore ets 

Cle because 

dissolven all the dirt al 
Econom 


ORDER FROM YOUR STATIONER 
OR TYPEWRITER SUPPLY DEALER 


THE CLAROTYPE CO., INC. 


16-BX Hudson St., NEW YORK 13, N. Y 
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t Packed 6 to a carton—all others packed 12 to a carton. 


* 343 BROADWAY « DEPT. S - NEW YORK 13, N.Y. 
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New Chairman For 
Guaranty Trust 


Eugene W. Stetson was elected 
Chairman of the Board of Guaranty 
Trust Company of New York at a 
meeting of the Board of Directors 
January 19, 1944. 
Mr. Stetson has 
been associated 
with the Guar- 
anty Trust Com- 
pany 27 years, 
during the last 
three of which he 
has been Presi- 
dent. He succeeds 
W. Palen Con- 
way, as Chair- 
man. Mr. Con- 
way was elected 
Vice Chairman of the Executive 
Committee. J. Luther Cleveland, 
who has been associated with the 
Guaranty since 1923, and as Vice 
President for the last 16 years, was 
elected President. William C. Pot- 
ter was re-elected Chairman of the 
Executive Committee. 





Eugene W. Stetson 


Pennsylvania Company 
Makes Changes 


Ellsworth A. Roberts was elected 
to the Board of Directors of the 
Pennsylvania Company for Insur- 
ances on Lives and Granting Annu- 
ities at the 131st annual meeting of 
shareholders. He is President of 
the Fidelity Mutual Life Insurance 
Company. 

Wm. Fulton Kurtz, President of 
the Pennsylvania Company, at the 
meeting, announced the following 
promotions: 

George E. Katzenbach, from As- 
sistant Treasurer to Assistant Vice 
President; H. G. Rheiner, to Assist- 
ant Treasurer; David E. Witham, 
to Manager of Mortgages; George 
Smith, from Registrar to Corporate 
Trust Officer; Cholmley Fox, from 
Assistant Registrar to Assistant 
Corporate Trust Officer, and Henry 
J. Wylie, from Assistant Registrar to 
Assistant Corporate Trust Officer. 


Revisions In The Staff At 
First National 


New appointments, advance- 
ments, and retirements featured 
the changes in the staff at the First 
National Bank of Chicago at the 
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beginning of the year. Two new di- 
rectors were added, John D. Far- 
rington, Chief executive officer of 
the Rock Island Lines, and Louis 
Ware, president of International 
Minerals & Chemical Corp. 

There were two retirements, R. 
Frank Newhall, cashier, and Guy 
W. Cooke, advertising manager. 
Mr. Newhall had served the bank 
for 50 years and Mr. Cooke had 
served it for 43 years. 

The advancements were as fol- 
lows: 

Emil A. Stake, vice-president, 
was made vice-president and cash- 
ier. John H. Grier, assistant vice- 
president in the Bond Department, 
and C. Edgar Johnson, assistant 
vice-president in the Personnel De- 
partment, were promoted to vice- 
presidents. The titles of Homer J. 
Livingston and John W. Kearns, 
attorneys, were changed to counsel. 
Paul E. Farrier, assistant trust offi- 
cer, John J. Feeley, manager of the 
Discount Department, Martin O. 
McKevitt, assistant manager of the 
Real Estate Loan Department, and 
Albert G. Keck, assistant cashier in 
the Personnel Department, were 
promoted to assistant vice-presi- 
dents. 

New officers elected were Lester 
W. Miner, assistant vice-president, 
Lawrence J. Berry and Elmer A. 
Tittle, assistant managers in the 
Real Estate Loan Department, John 
E. Drick, John M. Ducar, and Harry 
G. Duntemann, assistant cashiers, 
Charles E. Troughear, assistant 
trust officer, Harold H. Hawes and 
Elmer M. Rettig, assistant secre- 
taries in the Trust Department, and 
Frank L. Paul and Robert P. Per- 
kaus, assistant attorneys. 


New Director For 
Seattle-First 


Henry Broderick, one of the Pa- 
cific Northwest’s best known real- 
tors and prominent civic leaders, 
was elected a director of the Seat- 
tle-First National Bank at its an- 
nual stockholders’ meeting. 

Promotions made advanced Frank 
E. Jerome, for several years assist- 
ant vice president and manager of 
the credit department of the main 
office, to vice president; R. C. Mac- 
Donald, to assistant vice president; 
W. B. O’Leary and Oliver L. Dal- 
rymple to assistant cashiers. 





New York Financial 
Advertisers Association 


At the Annual Meeting of the 
New York Financial Advertisers 
Association, the following Officers 
and Directors were elected for 1944, 

President, Har- 
» old L. Whittaker, 
Ass’t Vice Presi- 
dent, Brevoort 
Savings Bank; 
First Vice Pres., 
T. W. Norcross, 
Bank of New York; 
2nd Vice President; 
William Huckel, 
Chase National 
Bank; Secretary, 
Syd J. Hughes, 
Morris Plan Indus- 
trial Bank; Treasurer, Lee C. Horn- 
ney, New York Post. 

Directors for the year are: 

Merrill Anderson, Merrill Ander- 
son Co.; Dorcas Campbell, East 
River Savings Bank; George E. 
Kirby, Green Point Savings Bank; 
John J. Lawlor, National City Bank; 
Louis S. Lebenthal, Lebenthal & 
Co.; Dudley L. Parsons, New York 
Trust Co.; Frederick G. Rudge, Wm. 
E. Rudge & Sons; Ruel S. Smith, 
Time Inc.; Bradford Warner, For- 
tune Magazine; William T. Wilson, 
American Bankers Association. 


Harold L. Whittaker 


Chemical Staff Changes 


Mr. Percy H. Johnston, Chairman 
of the Chemical Bank & Trust Com- 
pany at the annual organization 
meeting of the Board of Directors 
announced the appointment as Vice 
Presidents, W. Barton Cummings, 
formerly Personal Trust Officer 
and William G. Laemmel, formerly 
an Assistant Vice President. 

Charles F. Hennett, formerly an 
Assistant Branch Manager was ap- 
pointed Assistant Branch Super- 
visor. 


Other appointments were: James 
E. Hellier, Assistant Secretary; 
Raymond W. Moore, Assistant 
Trust Officer; Irving White, Assist- 
ant Trust Officer; Arthur S. Sher- 
win, Assistant Manager, Foreign 
Department; George H. Devey, As- 
sistant Manager of the Tenth Ave- 
nue and 23rd Street office, and G. 
Raymond Christensen; Manager of 
the Government Bond Department. 
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First Of Louisville 
Promotions 


Ralph C. Clifford, chairman of 
the Board of Directors of the First 
National Bank of Louisville, Ky., 
and affiliated institutions, on Janu- 
ary 14 announced the election of J. 
McFerran Barr as president of the 
First National Bank and the elec- 
tion of Henry Y. Offut as president 
of the Kentucky Title Trust Com- 
pany. 

President of the group since 1931, 
Mr. Gifford was elected Chairman 
of the “Board, a position vacant 
since the death of the late Embry 
L. Swearingen in 1931. 

Mr. Gifford also announced the 
election of Henry D. Ormsby as 
vice president of the First National, 
a promotion from assistant to vice 
president. 

All other officers were re-elected. 

At the stockholders meeting on 
January 11 the following new di- 
rectors were added to the old board 
of seventeen: 

Charles W. Allen, director of 
Belknap Hardware and Manufac- 
turing Company who retired some 
years ago as vice president and 
manager of that company; Timothy 
V. Hartnett, president of the Brown 
and Williamson Tobacco Corpora- 
tion, and Judge James W. Stites, 
former Chief Justice of the Ken- 
tucky Court of Appeals. 


Promotions In 
Continental-Illinois 


The directors of the Continental 
Illinois National Bank and Trust 
Company of Chicago advanced the 
following officers: 

William M. Edens, a second vice 
president, was promoted to assist- 
* ant comptroller. 

In the commercial banking de- 
partment, Anthony D. Arado, Wil- 
liam J. Bruebach, Alexander A. 
Hutchison, Bernard J. Maiworm 
and William P. Schneider, assistant 
cashiers, were promoted to second 
vice presidents, and Frederick B. 
Stocker, Jr., assistant auditor, was 
made an assistant cashier. Newly 
elected, as assistant cashiers, were 
H. Prentice Browning, Bernard H. 
Doering, William H. Greenfield, 
Herbert O. Meyer, Clifford S. Nel- 
son, William Peterson, Henry J. 
Rohlf, Robert C. Suhr. 

In the savings department, W. 
Philip McBride was elected an as- 
sistant cashier. 

In the trust department, Cecil 
Bronston, Charles E. Clippinger, 
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Bruce H. DeSwarte, Clair W. Fur- 
long, and Frederick W. Hawley, Jr., 
trust officers, were advanced to 
second vice-presidents, and five as- 
sistant secretaries were promoted 
to trust officers: Dudley Hall, Jr., 
J. Leslie, Stephen G. Morse, Carlyle 
E. Wakefield, Harold L. Weis. 
Newly elected, as assistant secre- 
taries, were Edward D. Benning- 
hoven, Robert F. Goddard, and 
Fred C. Urlacher. 


Promotions At 
Mercantile-Commerce 


Mercantile-Commerce Bank and 
Trust Company recently announced 
a number of promotions to the 
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bank’s staff. Eugene J. Mudd, for 
many years vice president of the 
bank, was elected executive vice 
president. Warren T. Chandler, 
formerly assistant vice president, 
was elected vice president. B. W. 
Durham, Eugene E. Fincke, and J. 
C. Ganser, Jr., assistant cashiers, 
were appointed assistant vice pres- 
idents. Edward E. Marshall and 
John E. Wessell were made assist- 
ant cashiers, and Francis C. Lexa, 
manager of the Foreign Depart- 
ment since 1941, was made assist- 
ant cashier also. Charles S. Lamy 
was made assistant statistician of 
the Trust Department and Norman 
E. Heitner, assistant statistician of 
the Bond Department. 


ere »». 


To the farmer falls the responsibility for sup- 


in ever-increasing abundance. No 


job is more important. But in addition he must 


a 


— 


OS 
ed x 
/ 


a 
= 


carefully preserve the wealth of the soil en- 
trusted to him so as to leave it richer and more 
productive for succeeding generations. 
To achieve his goals the farmer depends on 


modern farm machinery. It is this 
dependable power that enables him 
to do the work of many men, a vital 
force now when enough manpower is 
not available. 
But greater production means that the 
farmer has a tremendous job. It is the su- 
of his time, but when he 


preme challenge 

shoulders the burden with all its world wide 
significance he will say resolutely to himself, 
“FOR THIS I AM HERE”. 


In the tasks that will confront the Farmer of 

the Future, we of Minneapolis-Moline will be 

eager to help. After this Victory we will be able 
to manufacture new and better farm machinery 
of all kinds in vastly greater quantities to aid 
the farmers of the world raise more and more 
food, fiber, and oils at lower cost. In this way 
we will help extend the benefits of greater 


FUATA farm production to all the peoples of the 


“we 


BAA 
a 


world. . . . A real contribution toward a 
more permanent peace. 


MINNEAPOLIS-MOLINE 


M N M 


NN E 


POWER IMPLEMENT COMPANY 
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Exhibit Book Of 
Financial Advertising 


Mailing of the 1943 Exhibit Book 
of Financial Advertising by the Fi- 
nancial Advertisers Association of 
Chicago has been completed. This 
is the second publication of its kind 
undertaken by the Association, the 
first being published in connection 
with the Association’s Convention- 
by-Mail, held in 1942. 

The Exhibit Book measures 9” x 
12144”, contains 215 pages of adver- 
tising exhibits and is hard bound. 


FOR YOUR OWN 
SAKE 


Fight Inflation 
be 


The Phoenix 


Susurance Company, Hartford, Coun. 
1854 


Connecticut 


Aire Suuranclle Harford bonn. 


ATLANTIC FIRE INSURANCE CO. 
Raleigh, North Carolina 
THE CENTRAL STATES FIRE iNS. CO. 
Wichita, Kansas 
GREAT EASTERN FIRE INSURANCE CO. 
White Plains, N. Y. 
MINNEAPOLIS F. & M. INSURANCE CO. 
Minneapolis, Minn. 
RELIANCE INS. CO. OF CANADA 
Montreal, Canada 


* 


HARTFORD 
30 Trinity Street 
CHICAGO 
Insurance Exchange 
NEW YORK 
110 William Street 
SAN FRANCISCO 
220 Montgomery Street 


TRIED & FIRE TESTED 








Pages of the book contain exhibits 
of 54 different financial institutions 
and agencies. 

The Exhibit Book was prepared 
by a committee headed by Fred. J. 
Botzum, advertising manager of the 
Firestone Park Trust and Savings 
Bank of Akron, and vice chairman 
Harry Pride, assistant vice presi- 
dent of the Florida National Bank, 
Jacksonville. 


L. R. Mahoney, Asst. Vice Pres- 
ident, Bank of the Manhattan Com- 
pany, New York, has been ap- 
pointed the Bank’s representative 
in the southeastern states and he 
also will handle the cotton mer- 
chants accounts. 


J. W. Reynolds, president of :the 
United Pacific Insurance Company, 
Tacoma, Washington, was elected 
to the board of directors of the 
Puget Sound National Bank of 
Tacoma at the annual meeting. 


Coming Conventions 


National Associations 

Apr. 16-19—Spring Meeting of the 
Executive Council, A.B.A. Stevens 
Hotel, Chicago 

Sept. 24-27—-A.B.A., Chicago 

State Associations 

May 5-6—Oklahoma, Mayo Hotel, 
Tulsa 

May 15-17—Missouri, Kansas City 

May 16-17—Mississippi 

May 16-18—Texas, Dallas 

May 22-24— Arkansas, Arlington 
Hotel, Hot Springs 

May 24-26—lIllinois, Palmer House, 
Chicago 

June 23-25—Maine, Poland Spring 


Business Has 
Post-War Plans 


American industry’s blueprints of 
the giant task of converting a rec- 
ord wartime production back to 
civilian goods without loss of em- 
ployment have just been summar- 
ized in “Post-War Planning Now,” 
a new study published by the New 
York Journal of Commerce. 

Actual peacetime projects already 
underway in 25 major industries bid 
well to startle the man on the street. 


Much of the conversion task will 
depend on the government’s policy 
of contract termination, inventory 
disposal and unloading the 1,753 
war plants it has spent $9,000,000,- 





000 to construct during the war. 
This has resulted in government 
ownership of 90% of all magnesium 
capacity and a high percentage of 
aluminum facilities. 

Heavy industry is faced with five 
times the pre-war steel capacity. 
The use of powdered metal has 
made it possible to turn out ma- 
chine parts in 20 seconds which 
formerly required from one to three 
man hours. Yet, a midwestern plant 
normally employing 32,000 work- 
ers already has enough post-war 
projects to take care of 55,000 of 
the 90,000 employed there now. 
About 15,000 are expected to drift 
elsewhere and the remainder may 
find employment on products now 
in the research laboratories. 

Airlines are planning for 500 
transatlantic passengers a day, and 
domestic passenger and cargo serv- 
ice on an unparalleled scale. Auto- 
mobile makers are set to step up 
their output by 50% over pre-war 
production and railroads are al- 
ready ordering new lightweight 
freight cars and “sleeper-coaches.” 

Textile products in the post-war 
years will lean largely to blended 
fabrics of cotton, rayon and wool. 
Born of necessity, blends have 
caught on so well that today only 
5 of New England’s 127 so-called 
cotton mills are still turning out 
cotton goods exclusively. Carpet 
mills are set to reach normal capac- 
ity operations providing 30,000 jobs 
within five months, after having be- 
come duckmakers for the duration. 

Coal is slated for a mighty come- 
back, probably at the expense of 
oil. The wartime practice of farm- 
ing out work to sub-contractors will 
continue. Chemicals and plastics 
will really hit their stride. In fact, 
post-war plans: for doubling ethyl 
cellulose output were hastily hauled 


out ahead of time to fill a vital | 


wartime plastics gap right now. 

Products of typical American in- 
genuity are expected to open a vast 
potential foreign trade. One chem- 
ical producer is already doing $10,- 
000,000 annually in Latin America, 
selling drugs and cosmetics to Ger- 
many’s onetime staunchest over- 
seas customers. Smaller packages 
to meet smaller spending ability, 
along with the right kind of pro- 
motion did the trick in this instance. 

“Post-War Planning Now” was 
obtained from interviews with key 
manufacturing executives and gov- 
ernment officials throughout indus- 
trial America. Copies may be had 
at 25 cents each from The N. Y. 
Journal of Commerce, 63 Park 
Row, New York. 
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Author: Charles H. Allen 

Size: 64 pages—paper bound. 

Price: Single copy $1. Bulk prices 
on request. 

Published by B. C. Forbes Pub. Co., 

120 Fifth Ave., New York. 


This is a book for everyone who 
feels that small business and our 
profit system are in grave danger 
of becoming the victim of state so- 
cialism—and wants to do something 
about it! 

Everyone readily concedes that 
small business is the backbone of 
the American economic system. Yet 
the fact that small business for the 
past 15 years has been gradually 
losing its vigor seems to be re- 
garded as not worthy of public dis- 
cussion. Therein lies the danger 
that America’s great traditions of 
free enterprise may be swept away 
by the new socialistic idealogies 
that are now flooding the country. 

The author endeavors to over- 
come this danger, by arousing the 
public from its complacency and 
encouraging more individuals to 
start businesses of their own and 
keep the profit system virile. 

This timely book sheds clear light 
on the insidious forces at work un- 
dermining small business and the 
profit system. 

It points out what happened to 
small business in Germany and why 
small business is in grave danger 
of becoming the victim of a system 
of state socialism here, leading to 
economic chaos and . . . what steps 
should be taken to prevent this 
catastrophe. ; 





Merchants and Tellers 
Must Watch The Par List 


We pay our checks at par but, 
seven banks in our trade territory 
charge exchange. One of them 
charges a flat ten cents per check. 
The other six, so far as we can 
learn, and from chargebacks re- 
ceived from our correspondents, 
are charging five cents on items up 
to $10, and ten cents from $10 to 
$100. 

We have furnished our merchants 
with a list of these seven banks, 
together with a par list furnished 
by the Federal Reserve. On any 
item presented to us which is drawn 
on one of our list of seven banks, or 
is not on the Federal Reserve par 
list, we are charging five and ten 
cents per item according to amount, 
as this seems to be as near a uni- 
versal charge as we can guess. 
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Is Small Business Doomed? 
















































































There is no doubt but what this 
system will overcharge on some 
items and undercharge on others. 

Each of our tellers has this list 
and the Federal Reserve par list at 
his window, and we are collecting 
the charges as the items come 
through the windows. 

The tellers are check-marking in 
red, any item which requires this 
extra charge, and the girl handling 
the remits is making the same nota- 
tion on her sheets. In auditing our 
correspondent’s charge-backs on ex- 
change, we discover our mistake if 
we missed collecting on some items. 
Since January 1, we have had 





IS THIS THE TIME TO 


SELL A BUSINESS 
or Its Assets for CASH? 


Will your customers realize much less if they wait 
until the war’s end brings difficult readjust- 
ments and new economic conditions? 


Many factors may make it advisable to liquidate 
now when a responsible buyer can be found. 
Why not disciss these problems with us. 


At present we have substantial funds available to 
purchase either well situated operating com- 
panies (regardless of current earnings) or their 
subsidiaries, in whole or in part. Minimum 
purchase $200,000 cash. Prefer situations requir- 
ing $500,000 or upward. 


As principals, not brokers, we will open confidential 
negotiations only with owners, their bankers 
or other authorized principals. 


Address your inquiry to Chairman 
of the Board, marked “Confidential” 


AETNA INDUSTRIAL CORPORATION 


565 FIFTH AVENUE, NEW YORK 
Telephone PLaza 3-7870 








five additions to our Nebraska par 
list. I hope more of them will soon 
follow suit. 

We are encouraging our mer- 
chants not to absorb this exchange 
charge, but to make the customer 
stand it. Possibly ‘if enough of the 
customers of our non-par brethern 
get to crabbing, they will get in the 
buggy with the rest of us.—W. S. 
Maclay, assistant cashier, Auburn 
State Bank, Auburn, Nebraska. 


The efficiency of some employees 
is reduced because the chair given 
them does not properly fit. 
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1944 BANK DIRECTORY... 


Latest bank information, all U. S. De- 
encies 


276 


Pages in the Front - pon ay : Latest information, all Canadian banks 
Part of the Blue s, 


Book Containing 

Miscellaneous Fi- 

nenciel Informa- TAL AY LOTTA m. ar Latest available statements and per- 
tion, Government UT DY. a Al sonnel, all foreign banks (with latest 
Agencies, Federal went 114 “ai map of each country) 
peep : “ih & ——* Bankers Association mem- 
cal List of Banks, yy aan 

Capitulation of U. S. banking and commercial laws 
Bank Statements. 3 


Most accessible banking point to over 
75,000 non-bank towns 


5-year list of discontinued bank titles 


Directors of all banks, listed geograph- 
ically 


2600 pages of vital banking statistics, December 3lst and later 
statement, completely revised officers and directors, list of every bank 
in the U. S. and Canada, Mexico and South America. 


Necessary for Profitable Operation 


ND MSNALLY BANKERS DIRECTORY IS OFFICIAL NUMBERING AGENT FOR THE AMERICAN BANKERS ASSOCIATION 


Bank Publications Div., Rand M¢Nally & Co. 


536 S. Clark St., Chicago 5, Illinois Wae this Coupon 
i copies of the First 1944 Edition of the BLUE BOOK for us, at a cost 


k 
of $15 per copy. to make sure your 


copy is printed be- 


fore the presses stop. 
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Reprints Of Quiz Page An 
Excellent Idea 


I think it would be an excellent 
idea to send out extra reprints of 
the quiz questions. Employees 
would then have an opportunity to 
write down their answers, perhaps 
on a space provided on the reprint. 
They would then not have access to 
the answers if there was any incli- 
nation to cheat, although an em- 
ployee would be cheating only him- 
self by not learning answers from 
some other source than the maga- 
zine answer column. 

We can use seven extra copies of 
the quiz questions each month. I do 
not think the questions too hard. 
Anyway I believe the test should 
be that the questions require an- 
swers that should be known by the 
average well informed bank clerk, 
or junior officers with a few more 
difficult questions interspersed to 
teach them things they should 
know.—W. C. Hubbell, president, 
Harvard State Bank, Harvard, Ili- 
nois. . 


The Quiz To Be Used 
Each Month 


Will you be kind enough to send 
us 25 copies of your monthly Quiz 
No. 8 in the January issue. We 
would also like to have 25 copies of 
quiz No. 1 to 7, inclusive if you have 
them on hand. Would it be possible 
for you to put us on your mailing 
list to mail us 25 copies of each 
monthly quiz hereafter and bill us 
for same. 

We wish to state that we think 
your quiz is very interesting and 
that it would be very useful for use 
in any bank. We will appreciate it 
if you can do this for us. Kindly 
send a statement along with the 
copies, and we will remit promptly. 
E. G. Startup, cashier, Everett 
Trust and Savings Bank, Everett, 
Washington. 

Editor’s Note: We have reprints 
of January, February, and March, 
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1944 still available, but no reprints 
from any of the 1943 issues. 


How To Conduct A 
Quiz Meeting 


The first order of business is to 
select a chairman and a secretary. 
Anyone may preside until these of- 
ficers are elected. 

The chairman elected should take 
charge, and the secretary take 
whatever notes are necessary. The 
order of business for the club meet- 
ing should generally be about as 
follows: 

] Reading of the scores on the 

* current “Bankers Monthly 
Quiz” made by the members of the 
club. It is presumed that these 
scores will not have been announced 
before the meeting. However, em- 
barrassment should be avoided and 
not too much emphasis placed upon 
those who have made the best scores. 
For, before the meeting is over, 
everyone present will understand 
clearly all of the points that are 
brought out about banking by the 


quiz questions. 
2 Discussion of questions: This 

* discussion might be guided by 
the following order. 

A. The correct ‘answer to Ques- 
tion No. 1 is read and this question 
asked: “Will those who answered 
Question No. 1 correctly raise their 
hands?” 

B. One of those raising his hand 
should be called upon to discuss the 
subject at greater length than the 
answer given. 

Others who answered the ques- 
tion correctly should then be asked 
if they can add anything to the dis- 
cussion. 

C. “Does anyone think the 
answer given to Question 1 in 
Bankers Monthly is incorrect? If so, 
why?” Each person who raises an 
objection should be given an oppor- 
tunity to explain his reason. An of- 
ficer should then be called upon to 
give reasons why Bankers Monthly 
is correct (unless it should happen 


that Bankers Monthly is wrong). 

D. “Where could more informa- 
tion on the subject be found? This 
should be asked of all those present 
and those who wish to volunteer 
information should raise their hands 
so that the chairman may call upon 
them one at a time. This really is a 
very important part of the meet- 
ing, especially for those who have 
answered incorrectly. 

E. “Have any of you had experi- 
ence with this proposition?” Under 
this heading should be considered 
all experiences which anyone may 
recall in connection with his work 
in the bank. The purpose is to tie 
up the “Bankers Monthly Quiz” 
with the daily work within the bank. 

F. “Do any of you have further 
questions on this subject?” Here, 
those who answered the questions 
incorrectly should be encouraged to 
ask questions on any phase of the 
subject. 

This entire routine should be gone 
through for each of the 20 ques- 
tions. 


3 “Has anyone a question to sug- 
* gest for a future Quiz?” Some 
question raised by a customer or 
some point which has entered into 
the work in the bank may bring up 
a point which will be very helpful 
if sent to the editor of Bankers 
Monthly. The secretary should make 
a note of all of those suggested and 
send them to this publication. 

When all members have finished 
with their suggestions, the meeting 
may be adjourned. 


Directors Want To Know 
About Service Charges 


Please send us 12 copies of the 
Bankers Monthly for December 
1943, with bill and we will remit. 
We wish to distribute these among 
our directors so that they might 
read your interesting article on 
service charges—J. H. Kelly, 
Cashier, First Old State Bank, Elk- 
hart, Indiana. 
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Changes since Rand M9Nally Bankers Directory, Final 1943 Edition. 


Banks not previously reported indicated by an * 


NEW AND REOPENED INSTITUTIONS 


New Branches. . : 


; Private 3... 


Total 127 


BANKS REPORTED DISCONTINUED 


Through Liquidation 
Through Absorption 
Through Merger or Consolidation 
Through Conversion 


Total discontinued 


Through Liquidation 
Through Absorption 
Through Conversion 


Total discontinued 


National 6; State 21; — 2; eat Institutions 5 


. National 11; State 13. ses 
. National 5: State 11 


National 4: State 9; Private 2; Other Institutions 1 


.. Total 34 


National 26; State 54; Private 4; Other Institutions 6 
BRANCHES REPORTED DISCONTINUED 


. -National 6; State 7 
National 1; State 4 


CHANGES IN TITLE AND/OR LOCATION 


Branches 


ALABAMA 
Birmingham 
Security Savings Bank - 
(Capital $200,000, “——— and Profits 
$200,000. A. M. Shook, President, Joseph 
Steiner, Cashier. To open January 3, 


1944) 

Maxwell Field 
First National Bank of Montgomery, 
Banking Facility Office of First Na- 
tional ank of Montgomery, Mont- 
gomery, 


(Lutha Prisslt, Manager. Opened De- 


cember 7, 194 
ARKANSAS 
Bauxite 


Benton State Bank, Tellers Window of 
Benton State Bank, Benton, Ark.. 
(Pat Orr, Manager, Will open about 
October 1, 1943) 

Fayetteville 

*MclIiroy Bank 
(Capital $100,000, Surplus and Profits 
$117,000. Hayden Mcllroy, President, 
J. T. Bain, Cashier. Change in title of 
McIlroy Bank & Trust Co., effective 
December 27, 1943) 

Fayetteville 

*Mcliroy Bank & Trust Co 
(Changed title to Mcliroy Bank, De- 
cember 27, 1943) 

Havana 

‘Bank of Havana 
In process of voluntary liquidation. 
act 7 rated deposits September 

Swifton 

*Bank of Tuckerman, Tellers Window 
of Bank of Tuckerman, Ark. 
(Opened October 1, 1943) 


CALIFORNIA 

Fresno 

‘Bank of America National Trust & 
Savings Assn., Hammer Field Banking 
Facility Office—Agency of Fresno 
Main Office .. 
(R. L. Rehorn, Vice President and 
Manager. Opened December 1, 1943) 

Herlong ; 
Bank of America National Trust & 
aed Assn., Sierra Ordnance Bank- 
yi nef Office—Agency of Susan- 

vit e Branc 
(C. H. Bridges, Manager) 

Los Alamitos 

*Bank of America National Trust & 
Savings Assn., Los Alamitos Naval Air 
Station Banking Facility Office— 
Agency of Cherry-Anaheim Branch, 
Long Beach, Calif. 
(B. J. Young, Manager. Opened Janu- 
ary 12, 1944) 

Los Angeles 
California Bank, Forty-sixth and 
Western Office 16-161 
(Discontinued at close of business De- 
cember 4, 1943. Business tranferred to 
and consolidated with Fifty-fourth 
and Fourth Avenue Office) 
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.. National 5; State 13 
National 3: State 1 


Mare Island 
Bank of America National Trust & 
Savings Assn., Mare Island (Georgia 
Street Ferry) Banking Facility Office 
Agency of Vallejo, Calif 
(Cc. F. Geroge, Manager. Opened De- 
cember 1, 1943) 

Mare Island 

*Bank of America National Trust & 
Savings Assn., Mare Island (Ryder 
Street Ferry) Banking Facility Office 
—Agency of Vallejo Commercial 
Branch, Vallejo, Calif. 
(Cc. F. George, Manager. Opened Janu- 
ary 24, 1944) 

Ocean Park 
California Bank, Ocean Park Branch 
of California Bank, Los Angeles, 
Calif. 90-335 


(Discontinued October “9, 1943. Busi- 
mess transferred to and consolidated 
with Santa Monica Office) 

Pleasanton 
Bank of America National Trust & 
Savings Assn., Banking Facility Office 
= Naval Personnel ene Cen- 
er o06eeetes 
(Opened October 18, 1943. F. L. Hua- 
son, Manager. See Shoemaker, Calif.) 

San. Diego 

‘Bank of America National Trust & 
Savings Assn., Five Points rrr 
i. Andrews St............6+. 0-1406 
(J. Stewart, Manager. PREEED, Octo- 
ber Fis 1943) 

San Diego 
Bank of America National Trust & 
Savings Assn., United States Marine 
Corps. Depot Banking Facility Office— 
Agency of Hillcrest Branch, San 
Diego, Calif. 
(W. B. Miller, Manager. Opened No- 
vember 30, 1943) 

Stockton 
American Trust Co., First Stockton 
Office 90- “om 
(G. D. Kennedy, Vice President, J. L. 
Watters, Manager. Succeeded The 
First National Bank of Stockton, 
which was consolidated with American 
Trust Co., August 31, 1943) 

Stockton 
First National Bank.. 
(Consolidated with American Trust 
Co., August 31, 1943 and now operated 
as First Stockton Office of American 
Trust Co.) 


COLORADO 

Cheyenne Wells 

*The Eastern Colorado Bank..... 82-468 
(Capital $25,000, Surplus and Profits 
$8,000. L. N. Myers, President, Victor 
Weed, Cashier) 

Denver 

*Denver Joint Stock Land Bank. .23-89 
(Discontinued November 22. 1943). As- 
sets purchased by T. E. McClintock, 
ae First National Bank Bidg., Denver, 

olo.) 


Two Buttes 

*Bank of Baca County 
(Entered voluntary liquidation Janu- 
ary 15, 1944) 

Walsenburg 

*The First National Bank of Walsen- 
burg 
(Entered voluntary 
cember 20, 1943) 

Walsenburg 

*The First State Bank of Wee 

2-99 

(Capital: Common $50,000, Preferred 
$25,000, M. E. Cowing, President, R. R. 
Gowdy, Cashier. Change in title of 
The Guaranty State Bank, effective 
December 20, 1943) 

Walsenburg 

*The Guaranty State Bank 
(Changed title to The First 
35 of Walsenburg, beer 20, 
1943) 


liquidation De- 


CONNECTICUT 
Sp ale 
Spr nedale Bank & Trust Co... .51-335 
(Merged with Stamford Industrial 
Bank, Stamford, as The Sprin ngaate 
tea) & Trust Co., Stamford, Ju 9, 
Stamfor 
The "Tocteatnie Bank & bide: F i 
icapetal, Common $125, 600, Preferred 
$21,000, Surplus and Profits $26. 615. 
Conrad A. Lund, President, W. Mer- 
lette, Treasurer. Merger of S BD...» 
Bank Trust Co., Springdale and 
Stamford Industrial Bank, Stamford, 
effective July 19, 1943) 
Stamford 
Stamford Industrial Bank......51-342 
(Merged with Springdale Bank 
Trust Co., Springdale as The Sprin 
5 fk & Trust Co., Stamford, Ju y 


DISTRICT OF COLUMBIA 
Washington 
The City Bank of A age pa Lethe 
SB Banking Facility Office. 
(F. H. Weaver, Manager) 


FLORIDA 


Bocagrande 

*Florida Bank of Boca Grande.. .63-510 
(Entered voluntary liquidation Janu- 
ary 31, 1944. Deposit liability assumed 
by Lee County Bank, Fort Myers, Fla.) 

Miami 
American Bank & Trust Co... ..63-527 
(Converted to American National 
Bank, October 15, 1943) 

Miami 
American National Bank.......63-527 
(Capital $400,000. H. B. Oliver, Presi- 
dent, J. W. Roberts, Acting Cashier. 
Conversion of American Bank & Trust 
Co., effective October 15, 1943) 
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ukeechobee 
Okeechobee County Bank 
(Capital $25,000, Surplus and Profits 
$10,000. C. H. McNulty, President, E. G. 
Kilpatrick, Cashier. Opened November 
20, 1943) 

Tallahassee 
Industrial Bank of Tallahassee (In- 
dustrial Bank) (63-540) 
(Closed for the Quvakien. 
November 14, 1943) 


Reported 


GEORGIA 


Atlanta 
Fulton National Bank, Lawson Gen- 
eral Hospital re Facility, Agency 
of —— Road Office. 
(Charles R. Storm, in charge. Opened 
October 18, 1943) 

Augusta 

*The National Exchange 
Augusta, Oliver General 
Banking Facility Office 
(Opened December 29, 1943) 

Blairsville 
Farmers & Merchants Bank (Private 
Bank—not Inc.) 64-1210 
(Capital $3,v00. Alice Shuler, Cashier. 
Opened October 19, 1943) 

Darien 
The Industrial Bank of Georgia (Pri- 
vate bank—not Inc.)..........-. 64-1189 
(Liquidated voluntarily. Deposit lia- 
bilities paid off) 

Eatonton 
The Peoples Bank sepia hvhaee Bank—not 
Inc.) o eee ++ 64-1209 
(A. F. Adams, Cashier. * Opened July 
15, 1943) 

Griffin 

*Commercial & Savings Bank... .64-115 
(Changed title to Commercial Bank 
& Trust Co., January 3, 1944) 

Griffin 

*Commercial Bank & Trust Co...64-115 
(Change in title of Commercial & Sav- 
ings Bank, January 3, 1944) 

Willacoochee 

Willacoochee Banking Comgeey (Pri- 
vate Bank—Not Incorporated). .64-1211 
(W. M. Robinson, Cashier. Opened Aug- 
ust 9, 1943) 


Bank of 
Hospital 


ILLINOIS 

Astoria 

*Farmers State Bank of Astoria.70-2172 
(E. G. Bader, President, Bessie Reno, 
Cashier. Opened February 1, 1944) 

Beaverville 

Beaverville State Bank 
(Liquidating. Liquidation to be com- 
pleted within sixty days. Reported 
January 5, 1944) 

Chicago 

Lake Shore Trust & Savings pane 
(Converting to Lake Shore National 
Bank on December 1, 1943) 

Chicago 

‘National Bank of Austin -112 
(Capital $200,000. L D. Castle, Presi- 
dent, Frank Young, Cashier. Conver- 
sion of Austin State Bank, effective 
November 27, 1943) 

Kansas 

Kansas State Bank 
(Capital $25,000. B. W. Honnold Presi- 
dent, Geo. H. Givens, Cashier. To open 
September 11, 1943) 

Maywood 

First National 


(Capital $125, 000. “Louis E. Nelson, 
President, James C. Lorr, Cashier. 
Charter issued September 7, 1943) 

Metamora 

Metamora State Bank 70-1456 
(Converted to Metamora National 
Bank, effective August 25, 1943) 

Pawnee 
Bank of Pawnee 70-2175 
(Capital $25,000, Surplus and Profits 
$6,250. Dominic Frisina, President, 
O. L. Asselmeir, Cashier. To open about 
November 1, 1943) 

Plano 
Community Bank of Plano....70-2149 
(Louis A. Sears, President, M. J. Hen- 
— Cashier. Opened October 1, 
c ) 

Red Bud 

*The Red Bud Trust Co 70-790 
(Converting to First National Bank 
of Red Bud on February 1, 1944) 

Riverside 
Riverside National Bank 70-1549 
(Capital $100,000. T. W. Merritt, presi- 
dent, I. R. Ocheltree, Cashier. Conver- 
sion of Riverside State Bank, effective 
October 1, 1943) 

St. Elmo 

*First National Bank 
(Merged with First National 
Vandalia, January 12, 1944) 


March, 1944 


ae of Maywood 
70-2170 


Bank, 


Windsor 

“Windsor State Bank 70-2171 
(Capital $25,000, Surplus and Profits 
$7,500. J. A. Fling, President, E. R. 
+ tent Cashier. To open about April 
1, 4) 


INDIANA 


Fillmore 
Fillmore State Bank 71-1054 
i liquidation December 31, 

Ft. Benjamin Harrison 
Merchants National Bank, Banking 
Facility Office of Merchants National 
Bank, a Ind. 
(Jno. J. Kel Manager, 
Roberts, Assistant Manager. Opened 
July 26, 1948) 

Ft. Wayne 

*Anthony Wayne Bank 71-1232 
(Conversion of Fort Wayne Morris 
Plan Co., effective January 17, 1944) 

Ft. Wayne 

*Fort Wayne Morris Plan Co....71-1232 
(Converted to a state bank under title 
of Anthony Wayne Bank, January 17, 
1944) 

Gary 

Gary National Bank. ee 
on se ee: 000. W. W. Gasser, Presi- 
dent, Tyler Cashier. Conversion 
of “EG “Gente Bank, Gary, effective 
August 18, 1943) 

Gary 

Gary National Bank, Central eben 
1710 Broadway.... 
(Conversion of Gary State 
Central Branch, effective August 18, 
1943) 

Gary 

Gary National Bank, Glen Park 
Branch, 3808 Broadwa 
(Conversion of Gary State Bank, Glen 
Park Branch, effective August 18, 
1943) 

Gary 

Gary State Bank.. 
(Converted to Gary National Bank, 
August 18, 1943) 

Gary 

Gary State Bank, Central Branch, 1710 
Broadway 
(Converted to a National Bank, 
Central Branch, effective August 18, 
1943) 

Gary 

Gary State Bank, Glen Park rene 
3808 Broadway 
(Converted to Gary Nationai_ Bank, 
Glen Park Branch, effective August 18, 

942) 


++ 71-145 


Gle nwood 

*Glenwood State Bank 
(Began voluntary liquidation proc paballe 
ings January 3, 1944) 

Indianapolis 

*Fletcher Joint Stock Land Bank. 20-86 
(Completed liquidation November 18, 
1943) 

Indianapolis 

*Union Trust Joint Stock Lank Bank 


(Completed liquidation November 
1943) 

LaFayette 
*Lafayette Bank 

71-106 
(Completely liquidated December 13, 
1943. All assets taken over by La- 
fayette Loan & Trust Co.) 

Shelburn 
Peoples State Bank. Shelburn Branch 
of Peoples State Bank, Farmersburg, 
Ind. 71-1315 
(Mrs. Beulah Marts, Manager. To open 
about February 15, 1944) 

Upland 
Citizens State Bank, Branch of Citi- 
zens State Bank, Fairmount. Ind. 

71-1289 

(Assets and liabilities purchased by 
(new) Upland Bank, Upland, which 
will open October 25, 19438) 

Upland 
The Upland Bank 71-1314 
(Capital $35,900, Surplus and Profits 
$5,000. P. E. Hodson. President. D. E. 
Reynolds, Cashier. Will open October 
25, 1943. Purchasing assets and liabil- 
ities of the Upland Branch of The 
Citizens State Bank, Fairmount, Ind.) 


Joint Stock Land 


IOWA 


Remsen 
First National Bank 
(Merged with First Trust & Savings 
Bank as First Trust & Savings Bank. 
Effective in November 1943) 


KANSAS 
Ellis 
Farmers State Bank 83-1235 
(Entered voluntary liquidation Decem- 
ber 3, 1943) 


Emporia 
ee National Bank & a = 


7 

(Sold to grog National Bank, No- 
vember 13, 1943) 

Lincolnville 

*Pilsen State Bank 
(Capital $20,000, Surplus and Profits 
$11,000. L. A. Crist, President, T. W. 
Spachek, Cashier. Moved from Pilsen 
to Lincolnville on February 5, 1944) 

Little River 
Citizens State Bank 
(Liquidating. No deposits br be “ae- 
cepted after December 24, 1943) 

Paradise 

*Paradise State Bank 
(Assets purchased by First National 
Bank, Natoma, and bank ceased taking 
deposits November 13, 1943) 

Riley 
Riley State Bank 83 
(Entered voluntary liquidation Octo- 
ber 23, 1943) 

Riley 
The Riley State Bank of Riley. .83-660 
[repete! $25,000, Surplus and Profits 

7,500. E. E. * Krehbiel, President, 

Havoia B. Holmes, Cashier. Opened 
November 19, 1943) 

Sawyer 
Sawyer State Bank 83-1029 
(Liquidating voluntarily. No deposits 
accepted after October 9, 1943) 


KENTUCKY 
Carlisle 
Farmers 
(Entered voluntary liquidation Novem- 
ber 24, 1943. aeeees obligations as- 
sumed by First National Bank) 
Corydon 
-Corydon Deposit Bank - 
(Sold to First National Bank, Hen- 
derson, on October 7, 1943) 


LOUISIANA 
Alexandria 


Rapides Bank & Trust Co., Alexandria 
Army Air Base Banking Facility Office 


( Dean, Manager. Opened Decem- 
ber vi. 1943) 

Church Point 
Farmers State Bank & Trust Co.84-349 
(Capital $100,000, Surplus $20,000. Ed- 
ward Daigle, President, Homer Bel- 
lard, Cashier. Opened January 3, 1944. 
Purchased Church Point branch of 
Bank of Commerce & Trust Co. of 
Crowley, La.) 

Eunice 
Tri-Parish Bank & Trust Co 
(Capital $75,000. Dr. Harry Jenkins, 
President. To open in October) 


New Orleans 
American Bank of 


National 

Orieans 

(John Legier, President, Frank P. 
Ganucheau, Cashier. Conversion of 
American Bank & Trust Co. Effective 
January 4, 1944) 


MARYLAND 
Wingate 
*County Trust Co. of Maryland, Branch 
of County Trust Co. of Maryland, 
Come Oe Be a6 h.n60'd ba beta 65-226 
(Discontinued December 15, 1943) 


MICHIGAN 


East Detroit 
First State Bank of East Detroit.. 
74-1016 

(Capital $75,000, Surplus and Profits 
$48,861. Christian M. Nill. President 
Edwin Rasmussen, Vice President and 
Cashier. Change in title of First State 
Bank) 

Escanaba 

*The State Savings Bank 74-113 
(Changed title to State Bank of Es- 
canaba, reported January 18, 1944) 

Falmouth 

Falmouth Bank, Private 74-639 
(Liquidating. No business transacted 
after August 31, 1943) 

Grand Rapids 

*Union Bank of Michigan. 
Branch, 1456 Lake Drive, 8S. 
(Walter Brown. Manager. To 
about May 1, 1944) 

Lansing 

*American State Savings Bank. 
(Changed title to American 
Bank, February 20, 1944) 

Marion 

The Cadillac State Bank, Branch of The 
Cadillac State Bank, Cadillac, anese 
(Sueceeded Marion State Bank, Mar- 
ion, whose deposit liabilities were as- 
sumed by The Cadillac State Bank, 
Cadillac, Mich.. at close of business 
ee 30, 1943. B. A. Lewis, Man- 
ger 


East-town 
= 


open 


. 74-67 
State 
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Shepherd 
*Shepherd State Bank........... 74-475 
(Capital $50,000, Surplus and Profits 
$45,000, C. H. Estee, President, Jesse 
H. Graham, Cashier. Merger of Com- 
mercial State Bank and Central State 
no Bank, effective February 11, 


MINNESOTA 


St. Michael 
‘Security State Bank........... 75-1637 
ge $25,000, Surplus and Profits 
$7,5 N. Welter, President, Leo 
N. th Naeiee Cashier. Will open Jan- 
uary 3, 1944) 

Spring Grove 
State Bank of Spring Grove. ..75-464 
(Entered voluntary liquidation as of 
September 23, 1943) 

Twin Valle 
First National Bank............ 75-506 
(Converted to Twin Valley State Bank, 
January 3, 1944) 


MISSISSIPPI 

Biloxi 

‘First National Bank............ 85-74 
(Converted to First Bank of Biloxi. 
Reported November 11, 1943) 

Hickory 
Newton County Bank, Branch of New- 
ton Lg Bank, Newton, Miss... 85-577 
(I. M. Nichols, Manager. Opened Sep- 
tember 1, 1943) 


MISSOURI 


Gasen City 
Farmers Bank ..........++- -.-80-1816 
oN $25,000. B. % Stutler, Presi- 
ent, T. 8. Hardinger, Cashier. To open 


» 1948) 

Hartsburg 

-Bank of Hartsburg .......... 80-1020 
(Placed in voluntary liquidation on 
December 2, 1943) 

Kansas City 
Westport. Avenue Bank......... 18-55 
(Changed title to Westport Bank, Sep- 
tember 14, 1943) 

Mountain View 
EOE DPRNEL « 4 0 0.00.00060006000%6 80-684 
(Merged with Bank of Mountain View, 
December 18, 1943) 

Pilot Grove 

"rmot Grove Bawk. .....6csecss: 80-633 
(Assets have been purchased and de- 
posit liabilities assumed by Citizens 
Bank, February 3, 1944) 

Portland 

Bee OE POCRIORE «6 onc ccccscens 80-1170 
(Placed in voluntary liquidation Sep- 
tember 1, 1943) 

Unionville 
Marshall National Bank........ 80-331 
(Entered voluntary liquidation Sep- 
tember 30, 1943) 


about November 


NEBRASKA 

Allen 

-Security State Bank.......... 76-1354 
(Capital $20,000, Surplus and Profits 
$5,000. Walter R. Ellis, President, Mil- 
lard M. Martin, Cashier. To open 
January 3, 1944) 

Alliance 
Guardian State Bank, Army Air Base 
Banking Facility UMD; aca bicarkoce 
(Cc. D. righ Manager. Opened Sep- 
tember 28, 1943) 

Battle oY 
Battle Creek State Bank......76-1352 
(Capital $12,500, Surplus and Se 
$3,500. B. E. Adkins, President, BE. H. 
ee Gualles. Opened September 1, 


Benedict 

*Benedict State Bank.......... 76-1356 
(Capital $10,000. Dean Sack, President, 
Elmer Van Nostrand, Cashier. Opened 
January 19, 1944) 

Benedict 
First National Bank........... 76-653 
(Deposit Habilities assumed by First 
National Bank, York, Nebr. Reported 
October 9, 1943) a 

Butte 
meee GtRt® DARE, .. 2. ccesccac 76-1355 
(Capital $30,000, Surplus and Profits 
12,500. A. P. Anderson, President, E. 

Statemann, Cashier. Will open Jan- 

uary 3, 1944 


Butte 
First National Bank........... 76-414 
(Voluntary liquidation effective De- 
cember 1, 1943) 

Hampton 
First National Bank........... 76-742 


(Voluntary liquidation effective Octo- 
ber 18, 1943) 
Henderson 
Henderson State Bank ....... 76-1353 
(Capital $10,000, Fa $3.000. Dean 
Sack, President, D. Kroeker, Cash- 
ler. Opened Seer 18, 19438) 
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Kearney 
ree Valley State oo ng oeece ee 16-46 
asi $60 rel Surplus and Profits 


00. C. L. ee esident, Leo BE. 

yan, Cashier. Will open January 3, 
Kramer 

*Farmers State Bank........... 76-925 


(Deposit liabilities assumed and loans 
and bonds purchased by Crete State 
Bank, Crete, January 1944) 


NEVADA 

Austin 
Nevada Bank of Commerce, Branch of 
Nevada Bank of Commerce, Elko, Nev 
(Succeeded Lander County Bank ‘which 
merged with Nevada Bank 
merce, Elko, Nev., July 31, 1943) 

Battle Mountain 
Battle Mountain State Bank... 3 -94-32 
(Merged with Nevada Bank of Com- 
merce, Elko, Nev., August 5, 1943 and 
operated asa branch) 

Battle Mountain 
Nevada Bank of Commerce, Branch of 
Nevada Bank of Commerce, Elko, Nev. 
(Succeeded Battle Mountain State 
Bank, Battle Mountain which merged 
with Nevada Bank of Commerce, Biko, 
August 5, 1943) 


f Com- 


NEW JERSEY 
Paterson 
*Commercial National Bank of Pater- 
OFT oe 8 ST er or 55-577 
(Change in title of National Union 
Bank of America in Paterson, January 
14, 1944) 


NEW YORK 
Canajoharie 

First National Bank of Canadepeste 
(Capital $500, (000, ‘Surpius $200,00. Con- 
solidation anajoharie National 
Bank and National Spraker Bank in 
Canajoharie under charter of Cana- 
joharie National Bank at close of busi- 
ness October 30, 1943) 


Lisle 
First National Bank............50-954 
(Voluntary liquidation October 23, 
1943. Absorbed by First National Bank, 
Whitney Point) 

New Rochelle 

*The Central National Bank..... 50-161 


(Voluntary liquidation. All assets pur- 
chased and deposit liabilities assumed 
by First National Bank, which bank 
is now operating a branch in the loca- 
tion of The Central National Bank) 

New Rochelle 

*First National Bank of New Rochelle, 
Central Branch, 528 North Ave........ 
(Authorized December 31, 1943) 

New York 
Marine Midland Trust Co., Yorkville 
Office at 207 B. 86th St................ 
(Taken over by Manufacturers Trust 
Co. and business transferred to its 
Yorkville Office at 1511 Third Ave., 
August 31, 1943) 

Watertown 
Jefferson County National Bank .50-181 
(Absorbed by Watertown National 
Bank, September 25, 1943. North Side 
Branch of Jefferson County National 
Bank will be operated as a branch of 
Watertown National Bank) 

Watertown 
Watertown National Bank, Branch at 
GOS DENSE WE. cceccgrdsccccedetscen 
(Branch authorized and certificate is- 
sued September 25, 1943) 


NORTH CAROLINA 

Charlotte - 
CUISOMS BORE. ccc cccccccesosacs 66-880 
egy od in title of Citizens Savings & 

0., effective October 18, 1943) 

Hickory 

"Bank of Hickory. .......ccccec 66-949 
(Capital $50,000, Surplus and Profits 
$35,000. G. R. Wooten, President, E. L. 
Fox, Cashier. Change in title of 
Hickory Industrial Bank, January 20, 

Rockingham 
Rockingham peas & Trust Com wt 
Mie Ba hs oecenenshodawebarsieeee os 44 
{capital $60, 600, a and Profits 

00. Jno. D. President, G. 

Brogden Spence, Cashier. Will open 
January 3, 1944) 

Salisbury 
Morrie Plan Bank abeenecsadé 66-947 
(Capital $100,000, Surplus and Profits 
$40,000. Succeeded Salisbury Morris 
Plan Co. which amended its charter to 
orcas —- accounts, September 


Serris Plan Bank, te ay of Morris 


Plan Bank, Salisbury, N. C.....66-948 


NORTH DAKOTA 


Bismarck 
*The Dakota National Bank of Bis- 
WIE? eva cusbasvenheddsas pease 717-33 


(Change in title of The Dakota Na- 
tional Bank & Trust Co. of Bismarck, 
February 1, 1944) 
Denhofft 
First State Bank. 
(Liquidated November ry 1943) 
Nome 
Nome State Bank.............77-10765 
(Entered voluntary liquidation Octo- 
ber 1, 1943) 
Pertland 
The First and Farmers Bank. ..77-682 
(Conversion of First and Farmers Na- 
tional Bank, August 30, 1943) 


Bainbridge 

*Rockhold, Brown & Co., Bankers (Pri- 
EE Oe LTE OEE ES er SS re 56-787 
(Converted to a state bank under 
title of The Rockhold, Brown & Com- 
pany Bank, effective January 3, 1944) 

Sedalia 
Farmers Bank (Private Bank) .56-1145 
(Incorporated as a state bank Sep- 
tember 20, 1943 under title of The 
Farmers Bank) 


OKLAHOMA 


Agr 
The Bank of Agra....... osee- - 86-663 
(Changed title and location to The 
Weliston State Bank, Wellston, Okla., 
after perenne, the Wellston Na- 
tional nk, Wellston, Okla., Septem- 
ber 1943) 

Clinton 

‘Farmers National Bank of Elk City, 
Banking Facility Office of The Farm- 
ers National tei Elk City, Okla., 
opened at U. aval Air Station, 
no gn: G WB sc ccvcccewocccseenss 


Hu 
The Citizens State Bank...... 86-1264 
(Capital $50, 000, Surplus and Profits 


$15,000. J. B Cobb, President. Expect 
to open in December) 

Wellston 
Wellston National Macssecs 86-531 


Ban 
ery liquidation September 10, 
1943) 
Wellston 
Wellston State Bank . 86-531 
{Ceenes in ge | and location of a 
nk of Agra, Agra after purc 

the Wellston National Bank, Wells- 
ton, September 1943) 


OREGON 


Roseburg 
Douglas National Bank......... 96-45 
(Merged with United States National 
Bank, Portland, November 1, 1943 and 
business transferred to its Roseburg 
Branch) 

Umatilla 
First National Bank, Umatilla Ord- 
nance Depot Banking Facility Office 
sf First en Bank, Hermiston, 

WO, sscwse 


PENNSYLVANIA 
Austin 
The First National Bank......60-1067 
(Voluntary liquidation December 10, 


1943. Absorb by The First National 
Bank, Coudersport, Pa.) 
Conshohocken 


-Tradesmen’s National Bank... .60-578 
(Voluntary liquidation. Deposit liabil- 
ity will be assumed by First National 
Bank October 380, 1943 

Easton 
First National Bank & Trust Co.60-206 
(Suspended at close of business De- 
cember 10, 1943) 

McKees Rocks 
First National Bank at McKees Rocks, 
ee RE eee 
(Will _be discontinued at close of busi- 
ness December 31, 1943) 

Philadelphia 

<u , Me lO are 3-208 
(Merged with First National Bank, 
January 26, 1944) 

Pittsburgh 

*Mellon National Bink............ 8-26 
(Change in title of The Mellon National 
Bank of Pittsburgh, effective Febru- 
ary 7, 1944) 
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Saxonburg 
The Butler County National Bank & 
Trust Co. Agen of The Butler 
County National k & Trust Co., 


Butler, PO. .cciscveces esa ccesecesvées 
(Opened December 9, 1943) 
Spangler 


Keystone Bank...............-60-1582 
(Dissolved voluntarily September 1943) 
Trafford 

First National Bank of Wilmerding, 
Branch of First National Bank of Wil- 
merding, Wilmerding, Pa......60-1762 
(Jos. S. Hughes, Manager. Will open 
in January, 1944) 


RHODE ISLAND 


Providence 
Mechanics National Bank........57-9 
(Voluntary liquidation effective Octo- 
ber 23, 1943. Deposit liabilities assumed 
and acceptable assets purchased by the 
Industrial Trust Company) 


SOUTH CAROLINA 


Union 
Union County Bank............67-735 
(Capital $100,000, Surplus and Profits 
10,000. Jno. M. Little, President, P. J. 


ree, Vice President and Cashier. To 
open September 15, 1943) 


SOUTH DAKOTA 

Colome 
Bank of Colome................78-641 
(Will enter voluntary liquidation when 
(new) Citizens Bank of Colome opens 
about November 1, 1943) 

Colome 
Citizens Bank of Colome........78-899 
(Capital $26,000, Surplus $7,500. R. E. 


Woolhiser esident, A. C. Stenson, 

wn Will open about November 1, 
Hurle 

Hurley aersnesqee Rae 


x Rayburn, President, 


State Bank.. 
yageat $25,000, Surplus and Profits 
$5.0 . em & 
noch G. Breen, Cashier) 


Parker 
First National Bank...... eeee es 78-109 
(Voted voluntary liquidation Decem- 
ber 8, 1943) 

Provo 
Southern Hills Bank, Branch of South- 
ern Hills Bank, Edgemont, 8S. D....... 
‘Opened August 14, 1943) 

Rapid Cit 
First ational Bank of The Black 
Hills, Rapid City, Air Base Banking 
Facilit MOO. cc cccccccccepoces senece 
(Geo. . Milne, Manager. Opened Au- 
gust 1943) 

TENNESSEE 
Tullahoma 


Farmers & Merchants Bank... ..87-432 
(Entered voluntary, liquidation Decem- 
ber 24, 1943) 


TEXAS 
Austin 
The Austin National Bank, Bergstrom 
Army Air Base Banking Facility Office 


(Ward W. McCutcheon, Manager. 
Opened October 11, 1943) 
Gainesville 


First National Bank in Dallas, Camp 
Howze Banking Facility Office of First 
National Bank in Dallas, Tex......... 
(S P. Rawlins, Manager. To open about 
October 1, 1943) 

Grand Saline 
First National Bank of Grent Oe 
(Capital $50,000. F. B. Smith, President. 
Sam A. Conly, Cashier. Charter issued 
December 4, 1943) 

Grand Saline 
State National Bank........... 88-692 
(Voluntary liquidation effective Octo- 
ber 11, 1943) 

Hamilton 


*Hamilton Bank & Trust Co.....88-529 
(Absorbed by Hamilton National 
Bank, January 1, 1944) 

Heidenheimer 
Hefdenheimer State Bank..... 88-1096 
(Bntered voluntary a fep- 
temiber 21, 1943. All deposits being 
paid in full) 

Houston 

‘Heights State Bank......... «+ +--835-87 


(Capital $100,000. W. H. Baugh, Presi- 
dent, W. L. Fly, Vice President and 
Cashier. To open November 1, 1943) 

Houston 

*South Main State Bank, 3500 Main St. 
(Capital $100,000, Surplus and Profits 
$25,000. Joel H. Berry, President. To 
open about March 15, 1944) 

Lone Oak 

*Lone Oak State Bank........ . -88-803 
(Entered voluntary liquidation Octo- 
ber 4, 1943. Purchased by Citizens Na- 
tional Bank, Greenville) 


March, 1944 





New Boston 
The First National Bank of New Bos- 
ton, Red River Banking Facility Office 
(J. P. Looney, manager. Opened Octo- 
ber 18, 1943) 

Turkey 
Peoples State Bank..........88-2204 
(Capital $25,000, Surplus $5,000. J. E. 
Barnhill, President, C. Edgar, 
Cashier. Opened October 1, 1943) 

Waelder 
Citizens State Bank...........88-1337 
BE mrt! liquidation September 21, 
1943. All deposits being paid in full) 


VERMONT 


Wolcott 
Lamoille County Savings Bank & Trust 
Co., Branch of Lamoille County Sav- 
ings Bank & Trust Co., Hyde Park, 


eeeeee eeeee eeeeeeeeeee 


vt ecescocceceses 
(Closed November 12, 1942) 


VIRGINIA 
Gate City 
*The First & Peoples National Bank of 
GaSe Gree  « n.o Oc tucmecscusccacess 68-269 


(Changed title to First National Bank 
of Gate City, January 17, 1944) 
Palmyra 
National Bank & Trust Co. at Char- 
lottesville, Va., Palmyra Branch...... 
(Succeeded Bank of Fluvanna, Inc., 
Palmyra, which was purchased by 
National Bank & Trust Co. at Char- 
lottesville, Va., Charlottesville) 
Winchester 
Union Bank.........seeeeese++- 68-188 
(Voluntary liquidation. Closed Sep- 
tember 15, 1943. Certain assets sold to 
Farmers and Merchants National Bank, 
August 17, 1948) 


WASHINGTON 

Bellevue 
Bellevue State Bank......... . -98-468 
(Capital $25,000, Surplus $3,000. C. 
Beadon Hall, President, John I. Miller, 
Cashier) 

Bellevue 

*Bellevue State Bank........... 98-468 


(Consolidated with Snoqualmie Valley 
Bank, Carnation, Duvall State Bank, 
Duvall, Issaquah State Bank, Issa- 
quah, State ank of No. Bend, No. 
Bend and State Bank of Snoqualmie, 
as Washington State Bank, Snoqualmie 
January 4, 1944 and is operated as 
Bellevue office) 


Bellevue 

*Washington State Bank, Bellevue Of- 
fice of Washington State Bank, 
PPT ae 98-468 


(Succeeded Bellevue State Bank, Jan- 


uary 4, 1944) 

Camas 

*The National Bank of Commerce of 
Seattle, Camas Branch......... 98-416 


(Succeeded Citizens State Bank whose 
assets and liabilities were transferred 
to The National Bank of Commerce of 
Seattle, Seattle, Wash., January 31, 
1944) 

Carnation 

*Washington State Bank, Carnation Of- 
fice of Washington State Bank, Sno- 
qualmie .....«.... (Scntch tesnanee 98-315 
(Succeeded Snoqualmie Valley Bank, 
January 4, 1944) 

Coulee Dam 

*Seatle First National Bank, Mason City 
Branch of Spokane & Eastern Divi- 
GEE conve dnt ses wkadecka veers sneens 
(Mason City merged with Cou'tee Dam, 
January 24, 1944) 

Duvall 

*Washington State Bank, Duvall Office 
of Washington State Bank, eer eS 
(Succeeded Duvall State Bank, Janu- 
ary 4, 1944) 

Issaquah 

*Washington State Bank, Issaquah Of- 
fice of Washington State Bank, Sno- 
GQUOETESO. «weds dlvadvcccaescesasas 98-259 
(Succeeded Issaquah State Bank, Janu- 
ary 4, 1944) 

Mason City 

*Seattle-First National Bank, Mason 
City Branch of Spokane & Eastern 
SOPVONNOEN wb ciweas tb mehes cence dees 98-462 
(The city of Mason City merged with 
Coulee Dam. Reporte January 24, 
1944) 

Monroe 
The First National Bank of Everett. 
Branch of The First National Bank of 
Everett, Everett, Wash. ............. 
(Branch authorized October 2, 1943. 
Succeeded First National Bank which 
was absorbed by The First National 
Bank of Everett, Everett, Wash. Octo- 
ber 2, 1943) 


North Bend 

*State Bank of North Bend..... 98-278 
(Consolidated with Bellevue State 
Bank, Bellevue, Snoqualmie Valley 
Bank, Carnation, Duvall State Bank, 
Duvall, Issaquah State Bank a 
State Bank of North Bend, North Bend 
and State Bank of Snoqualmie as 


Washington State Bank, Snoqualmie, 
Janua 4, 1944), and is operated as 
North Bend Office) 

Snohomish 


First National Bank of Everett, Branch 
of First National Bank of Everet 
Everett, Wash. ........s++e00++-98- 
(O. K. Aamodt, Vice President and 
Manager. med September 27, 1943. 
Succeeded irst National of 
Snohomish which was absorbed by 
First National Bank of Everett, Bv- 
erett. September 25, 19438) 

Snohomish 
First National Bank of Snohomish 
(Absorbed by the First National Bank, 
Everett, Wash., September 25th and a 
branch was open at Snohomish on 
September 27, 1943) 


Snoqualmie 

*State Bank of Snoqualmie...... 98-407 
(Consolidated with Bellevue Stale 
Bank, Bank, Bellevue, Snoqualmie 


Valley Bank, Carnation, Duvall State 
Bank, Duvail, Issaquah State Bank, 
Issaquah and State Bank of North 
Bend, North Bend as Washington State 
Bank, Snoqualmie, with branch offices 
at Bellevue, Carnation, Duvall, Issa- 
quah and North Bend. Effective Janu- 
ary 4, 1944) 

Snoqualmie 

*Washington State Bank........ 98-407 
(Consolidation of State Bank of Sno- 
qgualmie, Snoqualmie, Bellevue State 
Bank, Bellevue, Snoqualmie Valley 
Bank, Carnation, Duvall State Bank, 
Duvall, Issaquah State Bank, Issaquah 
and State Bank of North Bend, North 
Bend with head office at Snoqualmie 
and branch offices at Bellevue, Carna- 
tion, Duvall, Issaquah and North Bend. 
Effective January 4, 1944) 

Spokane 
The Old National Bank of Spokane. 
Spokane Army Air Depot Banking 


Eat the oR CR EL 
 & erguson, anager. To open 
about October 1, 1943) ° ” 
WEST VIRGINIA 
Charleston 
*The Virginian Joint Stock Land Bank 
euveeees-cagegsedeansaeeceeeuvena 69-414 
(Sold at public sale January 12, 1944) 
WISCONSIN 
Fennimore 
‘The First State Bank.......... 79-342 
(Capital $50,000, Surplus and Profits 


$45,000. L. A. Liesch, President, A, Ken- 
neth Kern, Cashier. Conversion of First 
National Bank in Fennimore, effective 
December 4, 1943) 


New Banks Reported In 


Process of Organization 
+t Indicates Press Report 


CALIFORNIA 
San Pablo 
Bank of Pinole, Branch of Crockett. 
COLORADO 
Haxtun 
Haxtun Community Bank. 
CONNECTICUT 
Bradley Field 
+ First National Bank, Banking Facilit 
Office of First National Bank, Suffield. 
GEORGIA 
Damascus 
t Damascus State Bank. 
(Capital $25,000. W. H. Haddock and 
EB. L. Lewis, correspondents) 
ILLINOIS 
Chicago 


+ South Side Bank & Trust Co., 47th St. 
& Cottage Grove Ave. 


INDIANA 
Hammond 
t Hoosier State Bank. 
LOUISIANA 


New Orleans 
Progressive Industrial Bank, 222 Car- 
OMGOlet Be. ncccccecesevccscvesece 72 
(W. J. Fischer, correspondent) 
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MINNESOTA 
Hallock 


Northwestern State Bank of Hallock. 
(Capital $40,000, Surplus and Undi- 
vided Profits $10,000. J. R. Chappel and 
‘ Tearse, Winona, Minn., corres- 
pondents) 


MISSOURI 
Blue Springs 


+ Blue Springs Bank. 
Newburg 
*Ft. Leonard Wood Bank. 


NEW YORK 
Brooklyn 


+ Manufacturers Trust pempeny opened 
a banking facility office in the Naval 
Clothing Depot at érd corner 
28th St., Brooklyn. 

Rome 

+ Farmers National Bank & Trust Co., 
plans to open a banking facility of- 
fice at the Military Post Office Bldg. 
near Gate 1, Rome Army Air Field. 


SOUTH DAKOTA 


Ave. 


Herreid 

+ Campbell County State Bank. 
(Capital $25,000, Surplus $5,000. R. B. 
White, correspondent) 

Leola 

*Leola State Bank. 


TEXAS 
Brownsville 


*Pan American State Bank. 
Houston 
The Industrial State Bank. 
(Paul Barkley, correspondent) 


WASHINGTON 
Richland 


Seattle-First National Bank, Richland 
Branch of Spokane & Eastern Division 
of Seattle-First National Bank, Spo- 
kane, Wash. 


WISCONSIN 
Shorewood 


+ Shorewood Bank & Trust Co. 
(Earl M. Wanecek, correspondent) 


Guide For Settling 
Cancelled War Contracts 


By J. J. Carroll, Published by Cope 
Inc., 3800 Chester Avenue, Cleve- 
land 14, Ohio. Price $2.50—75 pages. 


After having settled $18,000,000 
in cancelled contracts with the gov- 
ernment, and obtaining full settle- 
ment in from one to six months, 
J. J. Carroll is in an unusually 
favorable position to prepare a 
guide for others who have contracts 
to be settled. 

This problem is of special interest 
to bankers everywhere who have 
customers with cancelled war con- 
tracts. As time goes on, there will 
be many more of these. It is obvious 
that there is considerable danger in 
losses resulting from the settling 
of these contracts if the matter is 
not properly handled. 

A man who has settled $18,000,- 
000 worth of them in full, certainly 
has the right method of handling. 
And he explains this method in his 
book. For larger firms, it is neces- 
sary to have a claims division. And 
he tells how to organize such a 
division; and how that group of 
important workers can function 
efficiently. 

The book includes all of the 
necessary forms. A section of the 
book tells how to expedite the pay- 
ment of claims. 

This treatise includes help for not 
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only primary contractors, but sub- 
contractors, and the whole matter 
is handled so clearly and so com- 
pletely that there can be no doubt 
about the method to use in every 
case. 

Without a doubt, every bank 
which has customers with war con- 
tracts, can well afford to have one 
of these books on hand to use in 
helping customers. The customer 
will of course want to purchase one 
or more copies of the book for the 
use of his own claims department. 
As a matter of fact, the book is so 
thoroughly a daily work book, that 
it is probably wise for each person 
in the department to have a copy. 
Carroll is Treasurer of a large cor- 
poration and has had an abundance 
of experience in all phases of 
finances in addition to the phase of 
war claims. 


Higher Cost, Prices And 
Wages Held Major 
Postwar Problem 


Pointing out that industry can 
absorb present higher material and 
labor costs so long as the volume of 
output remains at capacity, Dr. 
Frederick C. Mills warns that 
“maintenance of today’s cost, price 
and wage relations would present 
grave difficulties in the face of a 
substantial decline in output,” in a 
study issued by the National Bureau 
of Economic Research, 1819 Broad- 
way, New York City 23, N. Y. 

“How such a decline is to be 
avoided in the transition from war 
to peace,” the study finds, “is per- 
haps the major economic problem 
we shall face at the end of the war.” 

The study by Dr. Mills on Prices 
in a War Economy is part of a 
series on “Our Economy in War” 
which is being issued by the Na- 
tional Bureau. Dr. Mills, Professor 
of Economics and Statistics at Co- 
lumbia University, is a member of 
the research staff of the National 
Bureau. He was president of the 
American Economic Association in 
1940 and of the American Statistical 
Association in 1934. 


No Detailed Statement Sent 
On Ration Accounts 


The Citizens State Bank of Park 


Ridge, Illinois, has simplified its 
handling of ration bank accounts by 
submitting to the depositor only the 
balance at the end of the month. 
The statement form which accor- 
panies the check reads as follows: 

The Balance in your 

Ration Bank Account, as at the 


close of business on the above 

date was—————-units. 

Accompanying this statement 

are all checks received and 

paid since your last Ration 

Bank Account statement. 

Please verify immediately with 

your records. If no error is re- 

ported in ten days the account 
will be considered correct. 

Number of checks————————_ 
Frank O. Potter, President of the 
Bank says, “We have had no com- 
plaints whatsoever. None of our 
customers have asked for a detailed 
statement.” 

The Uptown National Bank of 
Chicago has followed a similar plan, 
and E. E. Dobbeck, Cashier says, 
“More than 1,100 statements are re- 
leased each month some time after 
the 15th of the preceding month. 
All such depositors have accepted 
this arrangement and have offered 
no complaints. We have, however, 
in rare instances permitted some of 
our Ration Bank depositors to call 
at the bank and examine the ledger 
sheet where they were having diffi- 
culty in reconciling their balance.’ 
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. LET'S ALL BACK THE ATTACK 


Let your purchase of War Bonds be not only a 
sign of your faith in America’s future, let it also 


be an expression of your appreciation of those - 


principles of democracy andidealism on which 
your Government was founded, and a decla- 
ration of your will to back to the limit the fight 
against the forces of bad faith, intolerance and 


aggression. American Banks, at their own ex- 
pense, have already performed the gigantic 
and patriotic task of selling 85% of all War Bonds 
—and this is but one of their many important 
contributions to the war effort. » » Consult your 
banker as to the type of War Bonds you should 
buy andarrangewithhim for theirsafekeeping. 


For Samples of La Monte Safety Paper see your Lithographer or Printer—or write to us direct. 


LA MONTES <foty PAPER 


GEORGE LA MONTE & SON, Nutley, N. J. 


OI I a a, a — ae — —— -— a -_— a 


-_- -_ 
The wevy lines ere @ 
trade morh 


~~ 


>>) 





ace the Future 
with a firm assurance 


me, 
Bat ge 
ey ee 

+4 


that your houses 





NEW YORK 17 C TLANTA } 


VNASHINGTON 5 0. -% CANADA FRANCISCO 4 


